America’s Only Weekly Automotive Trade Paper 


Autouuiliue Neues 


The Newspaper of the Industry 








Vol. 17, No. 2686 


DETROIT, SEPTEMBER 15, 1941 


$4 Per Year, 10¢ Per Copy 





Nash and Studebaker Announce Lines for ’42 


HENDERSON CAR PRODUCTION CZAR 


U.S. Warns of Car-Price 


OPM Threatens; 





| Sparks 


| Needs and the Devil 





Preview Circuit Ends 
Post-Defense Car 
Stars of the Nineties 





By 
|| Chris Sinsabaugh 





drives” and “necessity is the 
mother of invention” —two grand 
old proverbs that are particularly 
applicable just now as the automo- 
bile industry completes its intro- 
duction of its 1942 models to the 
gentlemen of the press. With the 
exception of Nash, the Paul Prys 
and the Peeping Toms have seen 
all the new stuff as this is written, 
and the column will touch on 
George Mason’s product in - the 
next issue. And after having put 
all the new models under the mi- 
croscope, it is our opinion that the 
buying public has no cause to fear 
that priorities, which have caused 
much substitution of material, will 
result in an inferior product. 

* * * 

THIS REACTION on the part of 
the pampered pets of the press has 
been arrived at after listening to 
the engineers of the various com- 
panies holding previews as to how 
they have surmounted the many 
difficulties brought about through 
the pressure put on by Washing- 
ton to lay off of material needed 
for defense work. As I said at the 
start of the column, “needs must 
when the devil drives’ which has 
caused our engineers to use their 
brains to build cars that they are 
proud to offer to the public. They 
are not fearful of criticism, for 
they firmly believe that, if any- 
thing, the 1942 models will be bet- 
ter than 1941. In fact, they have 
learned so much from having to 
turn to other materials, that they 
are convinced that as a result, 

(See SPARKS, Page 23, Col. 1) 
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Ceilings Only If 
‘Necessity Arises’ 


McCormick Tells Dealers 
Mutual Cooperation 
Is Solution 


On Dealer Front 


Wis. dealers hit lax Page 

licensing enforcement ........ 3 
Chicago dealers lose profits..... 20 
Buick sets allotment ........... 1-2 


BALTIMORE.—A warning 
that the government is pre- 
pared to establish price ceil- 
ings covering both the whole- 
sale and retail price of new 
cars, tradein allowances on used 
cars, prices at which dealers sell 
used cars and even the price of 
repair parts, was voiced here Sept. 
10 by Cyrus McCormick, chief of 
the Automobile and Truck Price 
section of the Office of Price Ad- 
ministration, who added that the 
need for such price regulation can 
be averted if the industry is “wise” 
in its actions. 


FORD FOR ’42. A new frontal design sets the style for the Ford 


car line for 1942, introduced Thursday at a 


an 





ssenger 


review for automobile. editors 


in Dearborn. A rustless steel radiator grille blends with a new front contour 


which features a new arrangement of headlights and parking lam 
r Deluxe, Deluxe and fos2 
new interior and exterior trim for each series 


in three lines—the Su 


8. Offered 
Special, the ord has a 
of cars. Engineering improve- 


ments emphasize comfort and safety. The Super Deluxe and Deluxe lines are 
offered with either the V-8 or the new Ford “6” engines. 





Turbo-matic Drive |An Improved 600 


Tops Studebaker 


Features for °42 
SOUTH BEND.—Highlighted by 


Eprror’s Note: In Detroit last |a new transmission system, called 


week, GM Sales Vice-President 


“Turbo-matic” drive and available 


R. H. Grant declared that, while |on Commander and President 


(Continued on Page 10, Col. 1) 


42 Buick Prices 


Up 8.9 to 15.9%; 
Allotment Is Set 


FLINT.—Coincident with the un-| door sedans, 


veiling to the dealer organization 
of the 1942 Buick cars Harlow H. 
Curtice, president 





| “double - dater” 
and general | 


models, Studebaker’s 1942 cars of- 
fer new body styles and many ex- 
terior, interior and mechanical re- 
finements. 


The new Studebakers are pro- 
duced in three lines—Presidents, 
Commanders and Champions. In 
the Champion line there are two- 
four-door sedans, 
three-passenger coupes and 
coupes for five. 
Both President and Commander 


manager, Friday announced price| groups have four-door sedans, Land 


increases for 1942 averaging by 
model groups from 8.9 percent to 
15.9 percent over last year. 

The new Buick line for next 
year, consisting of six wheelbases 
and 23 body types, will range from 
$1,046 for the business coupe in 
the 118-inch wheelbase series 40 
Special and $1,077 for the compar- 


able model in the 121-inch wheel- 
(Continued on Page 2, Col. 1) 





_STUDEBAKER’S ENTRY in the lowest price field for 1942. This Champion 
Custom club sedan, styled by Raymond Loewy, is one of three lines offered 
for 1942, the others being the Commander and President. A new Turbo-matic 


liquid-coupled drive, which eliminates the clutch pedal, is optional on the | 


ommander and President models. 





Cruiser sedans with four windows, 
and Sedan-Coupes, for six. Custom 
and Deluxstyle models are avail- 
able in each group of cars and in 
President and Commander lines 
there are also Skyway models. 


The new models, styled by Ray- 


Stressed in Nash 
Offerings for °42 


DETROIT.—Harvesting the fruit 
of a long-term planning program, 
which provided Nash with new 
production lines, machines and dies 
before the National Defense emer- 
gency set in, Nash this week pre- 
sents 15 new models for 1942. They 
are in three series of five models 
each and include the low-priced 
Nash Ambassador 600, the medium- 
priced Nash Ambassador Six and 
the Nash Ambassador Eight. 

Featuring the line will be the 
low-priced Nash ‘600,’ which Nash 
engineers claim involves construc- 
tion principles new to the mass 
production automobile world. 

All the 15 new models are big 
cars, with full three-passenger 
seats which are just short of five 
feet wide. Even the 600 is 196% 
inches in overall length, or about 
16% feet from bumper to bumper. 


Nash will stress the 600 this year, 


mond Loewy, have front ends that/ just as it did last year, and here 


are wide and low and garnished 
with chromium plating around low- 
cooling louvres, bumpers and head- 
lamps. Doors are wide and win- 
(Continued on Page 8, Col. 1) 


The Top Ten 
PASSENGER CARS 


First Ten in Begistrations Re- 
ported in Automotive News Today: 


1941 1940 
Pos. Make Pos. 
1—697,796 Chevrolet 539,831— 1 





2—452,987 Ford 353,802— 2 
3—353,159 Plymouth 284,260— 3 
4—245,538 Buick 171,461— 4 
5—225,678 Pontiac 141,787— 5 
6—185,508 Olds 121,848— 7 
7—159,748 Dodge 133,785— 6 
8—111,010 Chrysler 64,000— 8 


9— 81,169 Studebaker 62,949— 9 
10— 67,861 De Soto 45,649—12 
Total All Makes 
2,881,677 2,150,575 
For complete standing of all 


makes, see Page 19, this issue. 





(Continued on Page 6, Col. 1) 
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Industry Fearful 
Despite Silence on 
More Curtailment 


Future Program Is Seen 
Depending on Status 
of War Output 


On Defense Front 


Ford to make planes 

RR RR RL eee 
Steel output hits new record.... 19 
New models free of imports 12 


DETROIT. — Although 
OPM’s (7?) appointment last 
week of Leon Henderson as 
czar over automobile and 
other civilian goods produc- 
tion created no little apprehension 
in the industry, there was no in- 
dication late Friday of what Hen- 
derson, long an advocate of drastic 
car-output curtailment, has_ in 
mind regarding further reduction 
in automotive production. 

It was reported in Washington 
that Henderson advisers. believe 
their chief will keep car produc- 
tion at the 50 percent mark dur- 
ing the 1942-model year, unless in- 
creasing demands for defense ma- 
terials interfere. This argument 
was based on the apparent desire 
of government officials to mini- 
mize, as far as possible, the un- 
employment which naturally will 
result during the transition of 
automobile plants from peace-time 
to defense operations. 

No severe crackdown on car 
production is looked for in De- 
cember, quotas for which will be 
set today (15) in Washington, and 
it is believed that Jan. 1 will be 
the start of the critical period. If 
President Roosevelt’s new super- 
defense board, SPAB, decides to 
let the motor industry have ma- 
terials after Jan. 1, it is likely that 
car production will be kept at the 
50 percent level for the remainder 
of the model year. 

Henderson, in his new role, is 
subject to decisions of SPAB 
(which includes OPM Director 
William S. Knudsen) and will of 
course submit his recommenda- 
tions to that board for final action. 

Following his appointment as 

(See HENDERSON, Page 14, Col. 5) 





HERE’S WHAT the face looks like on the 19842 Nash cars, 15 of them in 
| three series. The picture was made at the most famous drive in the country, 
the one leading to the nation’s capitol at Washington. 
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‘42 Buick Delivered Prices Up 8.9-15.9% Over °4] 


857 of Output 





to be Allotted 


(Continued from Page 1) 


base Series 40 Special, to $2,667 for 
the limousine in the 139-inch 
wheelbase Series 90 Limited group. 

This compares with $915, $935 
and $2,465 for the same models last 
year. The 118-inch business coupe 
is the lowest priced Buick model, 
while the limousine is the highest. 

Average increase in 4-door sedan 
models in the Series 40 Special and 
Series 50 Super lines—the series in 
which Buick does over 85 percent 
of its volume—was $138 or 12.3 per- 
cent. 

Curtice said that higher material 
and operating costs are the cause 
of the increases which have been 
held to 92 minimum, below original 
expectations. The prices include 
present federal excise taxes, but 
not state and local taxes, where 
assessed. They were given as fac- 
tory delivered prices at Flint. 

Speaking by telephone hookup 
to 16,000 Buick dealers and sales- 
men at simultaneous meetings in 
25 key cities throughout the coun- 
try, Curtice and W. F. Hufstader, 
general sales manager, sounded the 
keynote of 1942 operations. The 
manufacturing program was des- 
cribed by the chief executive in 
relation to his company’s big de- 
fense program, revealing the 
marked extent to which Buick 
planning encompasses defense 
work. 

Describing factors contributing 
to the restricted automobile mar- 
ket in which the industry will 
operate during the coming year 
and possibly longer, Curtice em- 
phasized to the dealers and sales- 
men the need to meet changing 


GM August Sales 
Decline to 29,268 


New Cars, Trucks 


NEW YORK.— August sales of 
General Motors cars and trucks 
in the United States and Canada, 
including export shipments, totaled 
29,268 compared with 24,019 in 
August a year ago. Sales in July 
were 224,517. Sales for the first 
eight months of 1941 totaled 1,695,- 
813 compared with 1,233,465 for 
the same eight months of 1940. 

Sales to dealers in the U. S. 
totaled 19,690 in August compared 
with 21,154 in August a year ago. 
Sales in July were 204,695. Sales 
for the first eight months of 1941 
totaled 1,552743 compared with 
1,133,852 for the same eight months 
of 1940. 

Sales to consumers in the U. S. 
totaled 84,969 in August compared 
with 100,782 in Auguct a year ago. 
Sales in July were 195,475. Sales 


for the first 2‘<ht r-onths of 1941 
compared with 
1,187,667 for the same eight months | 
of 1940. 


totaled 1,663,5°5 





BUICK FOR 1942—The first of the 1942 line of Buicks rolled off the assembly 
lines at Flint last week. Designed along the lines of the automobile that just 


conditions and the first necessity 
of conducting retail sales on a 
sound basis. 

Curtice said the new cars are 
“not only the most beautiful, but 
the best offered by this company,” 


and emphasized that ee | 


they represent substantial improve- 
ment and refinement over previous 
models. This was accomplished, he 
said, in furtherance of the defense 
program by which Buick engineers 
have effected savings of critical | 
materials and otherwise provided 
for the release of strategic metals, 
men and machines to the defense 
program. 

Covering sales and distribution 
plans, Hufstader answered the 
dealers’ question of allotment of 
the cars to be built during the 
1942-model year. 

“Eighty-five percent of our do- 
mestic production will be allotted 
to dealers on the basis of 1941 
purchases,” he said. “The re- 
maining 15 percent will be util- 
ized to fill government orders, 
provide factory demonstrators . 
and handle any adjustments in 
allotments made necessary by 
shifting market conditions re- 
sulting from the National De- 
fense program. The whole effort 
will be to assure every dealer of 
his fair share of cars that are 
produced. At the same time, we 
will endeavor to keep the elapsed 
time between the end of the as- 
sembly line and the retail cus- 
tomer to a minimum.” 


The sales executive said that the | 
ensuing year will present an im- 
portant test of salesmanship and 
dealer management, both in new) 
and in used car merchandising. 
There will be great need, he de-| 
clared, for maintaining a _ liquid 
base in used car operations to 
meet any future shift in conditions 
that may develop. 

Among other speakers were 
Charles A. Chayne, chief engineer, 
who discussed the technical de- 
velopments and styling of the new 
cars, and Arthur Kudner, chief of 
Buick’s advertising counsel, who 
outlined the advertising program 
for the ensuing months. 





ILincoln, Mercury '42 Debut... . 
Dealers on ’41-Buying Basis 





1912 MERCURY 
before a grou 


lower than _ before, 
that included leading newspaper and magazine automobile 


made its initial bow on Thursday 


editors from all sections of the United States. Most striking change in the 


flared fenders guarded by heav 


‘new cars is the front-end treatment of wide rust-proof grille and widely 
bumpers finished in chrome. Added engine 


output again raises Mercury’s high ratio of power per pound achieved by 
app — of aviation principles to automotive design. Six body types are 
offered. 


7 


1942 LINCOLN front-end carries a 
full width of the car. Ab 
the contour of the hood. On the latter sapeers 
the crest once borne by the Lincolns of Old 





massive rustless steel grille across the 


ove it a rounded grille of similar design follows 


a coat-of-arms adapted from 
ngland. 


Senate Criticism Fails to Lift 


a short year ago was described as the “Dream Car,” 


general sales manager, extreme right. 


91F 2,513 


the new models were 
hailed by the executives as having many styling and engineering innovations. 
In the above photo Harlow H. Curtice, president, second from left, is shown 
inspecting the first Buick Roadmaster with O. W. Young, general manufactur- 
ing manager, left, and Charles A. Chayne, chief engineer, and W. F. Hufstader, | 


; |fense purposes, 


‘ commercial, 


’42 Buick (Factory Delivered) 
Prices: 
40A Series 50 Series 
44 $1,046 51 $1,354 
wc ec 1s 6) = Ryel Curfew 
48 1.067 60 Series 
48S 1103 61 $1,426 DETROIT.—Despite a Senate 
’ 66S 1,375 committee’s report that the East- 
40B Series 70 Series ern Seaboard has sufficient sup- 
41 $1,180 71 = $1,559 plies of gasoline. the Defense Pe- 
46 1,077 76C 1,775 troleum Coordination office’ in 
46S 1,134 76S 1,488 Washington made no move last 
49 1,519 90 Series week to lift the -estrici’ons on 
40B-SE Seri 90 $2,564 sales to moto “<is. 
ay Sven 90L, 2,667 Ralph K. Wavies acting petro- 
41SE $1,262 91 2,359 leum coordinator, said he stood pat 
46SSE_ 1,191 


{on his previous appraisal of the 
situation, adding that “the neces- 
sity for public cooperation con- 
tinues.” 

Continued curtailment of gaso- 
|line consumption in the Atlantic 
| Coast states during coming months 
‘is necessiteted by the area's petro- 
leum sup)»'y uncertainties. includ- 


' ling possibility tht additional 


| tankers will be diverted for de- 
John A. Brown. 
‘president of Socony- Vacuum Oil 
Co, stated in New York last week. 
A 10 percent reduction in gaso- 
line deliveries, based on July sales, 
now is in effect in the East. Since 
industrial and agri- 
cultural demands have not been 
curtailed, the amount available to 
passenger car drivers is about 15 
percent less than during July. 


*k * # 
Pipeline Plans 
Not Abandoned 
NEW YORK.— Plans of major 


, oil companies for construction of 
| @ pipeline from the Texas oil fields 


to the New York refining area 
have not been abandoned, despite 
refusal of the Supply Priorities and 
Allocation Board to grant the proj- 
ect priority on needed steel, it 
was reported here last week. 
Spokesmen for the oil companies 


on East Coast 


said they did not accept the SPAB 
refusal as final. They hold, with 
Acting Federal Petroleum Co- 
ordinator Ralph K. Davies, that 
the line is necessary to eliminate | 
once and for all the threat of a 
shortage of petroleum products in 
the Atlantic Coast states. 


“We are proceeding with the 
financing and other details so as 
not to lose a moment’s time when 
the go-ahead signal comes,” one 
oil company official who has taken! 
a leading part in the Washington 
negotiations was quoted as stat- 
ing. 








PRODUCTION of 1942 Pontiac cars 
to a year ago, more Pontiacs 
the current model year than in any previous year. 


| omy in fuel and oil. 


| cost. 


units during August as compared with 
363 in August, 








Liquamatic Drive 
To Be Offered by 


Lincoln, Mercury 


DETROIT. — A newly-perfecte; 
Liquamatic Drive that shifts gea), 
automatically at the will of th 
driver, is ready for announcemen 
as an extra cost option with th 
1942 Lincoln and Mercury cars, 


Under all ordinary traffic cop. 
ditions, company engineers assert 
that the Liquamatic Drive leave 
nothing for the driver to do buy 
steer, accelerate and brake. Ay 
important feature, they point out 
is the fact that the driver retain; 
full control of the shift mechanism 
It responds automatically t 
changes in accelerator pedal posi. 
tion. 


Once the driver has _ shifte 
manually into the forward drivin; 
range, he may start and accelerate 
stop and start again all day lon 
without using shift lever or clutch 
He may hold the car on a hil 
with the accelerator alone. Engin 
compression can be used as ; 
braking force to retard road speed 
on down grades exactly as is don 
with conventional transmissions, | 


Two basic units are combine 
in the new feature, a liquid coup) 
ing which cushions engine in. 
pulses and driving torque and a 
automatic transmission with th 
important ne wfeature of driver 
important new feature of driver 
is the same for both Lincoln ani 
Mercury. A conventional shift lever 
and clutch are employed to plac 
the drive in one of three possible 
positions: reverse, an emergency 
low, required only on extremely 
steep grades and in heavy sand 
or mud, and the forward driving 
range which is used under al 
ordinary conditions. 


Once the drive has been shifted 
manually to the forward driving 
range, the car is ready to go. With 
the engine idling, the driver de. 
presses the accelerator and move: 
away. Automatic shifts to higher 
gears are made by a momentary 
release of the accelerator pedal 
And if the driver wishes to “step 
back” into a lower gear for quick 
pick-up, he may do so merely by 
pressing the accelerator all the 
way down. 

The Liquamatic Drive of the Lin- 
coln differs from that of the Mer- 
cury in only one respect. The liquid 
clutch and the automatic trans- 
mission in the Lincoln gain the 
added advantage of an overdrive 
which provides two extra speeds 
in the forward driving range. In 
the Lincoln drive, the top gear 
plus overdrive reduces engine speed 
in relation to road speed by about 
30 percent with consequent econ- 


Both cars will offer conventional 
transmissions with clutch and shift 
lever, and the Lincoln also may 
be had with the standard trans- 
mission and an overdrive at extra 


August Sales Drop 
YOUNGSTOWN, O.—New passenger! 
car sales in this area totaled 49% 


1940. In July of this 
year 820 new cars were sold. 


. coming off the final assembly line. Next 
will be built during the first four months of 
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‘| Henderson, Director of Office of 








Dealers’ 
addressed 


Eprtor’s Note: The opinions in 
this column are those of Mr. 
Munn and not necessarily those 
of AUTOMOTIVE News. 


77. weeks ago in this column 
I said something about Leon 


Price Administration. It started 
quite a commotion. In correspond- 
ence and interviews with automo- 
pile dealers, I find their opinion 
of him is that he is an exponent 
of all the objectionable features of 
government. 

I heard one distributor from 
a metropolitan area say it gave 
him cold shivers down the back 
to think we were to have regi- 
mentation. While of course he 
didn’t say it out loud, his fear of 
regimentation was probably 
based on the fact that it might 
revent him from packing his 
territory with too many dealers 
and interfere with his 3 percent 
override. This distributor then 
wound up with a plea for the 
government to give special con- 
sideration to the dealers in met- 
ropolitan areas and forget the 
dealers in urban districts. 


*x* * * 


Henderson’s 
Attitude Lauded 


INCE I mentioned Henderson in 

this column I have again visited 
Washington, this time at the in- 
vitation of Clare Cargile, president 
of National Automobile Dealers 
Assn., to attend an industry con- 
ference at which the heads of the 
automobile section of OPA ap- 
peared. As a result, I am more 
firmly convinced than ever that 
Henderson is a wise selection as 
far as automobile dealers are con- 
cerned. As mentioned in the pre- 
vious column, he has for years 
shown a deep understanding of the 
problems of dealers and has taken 
direct action to aid them. 

He knows the importance of 
keeping automobile dealers func- 
tioning and automobiles running. 
He realizes the civilization we 
have achieved in this country 
requires the free and _ unob- 
structed movements of its citi- 
zens just as much as a body re- 
quires the same of | its blood. 


| perore I know the Dies Com- 
mittee is making a report on 
his past connections, I feel there 
is no man in America better 
trained to occupy the position he 
holds. I don’t doubt his patriotism 
for a moment and I feel that he 
has the ruggedness of character 
so necessary in a position of this 
kind to resist succumbing to self- 
ish interest pressure groups. I am 
sure he will take all necessary 
steps permitted by law to forestall 
inflation and avoid maladjustments 
with both little and big business. 

I can personally vouch that 
there are no Communists in the 
automobile section of the OPA, 
in fact, they are not even “New 
Dealers.” The head of this sec- 
tion, as mentioned before, is 
Cyrus McCormick, a grandson of 
the inventor of the reaper. He is 
Republican National Committee- 
man from the state of New 
Mexico. He has had a wealth of 
experience in business. He made 
a statement regarding the in- 
tentions of his division that was 
not only fair, just and reassur- 
ing, but would warm the cockles 
of the heart of any dealer who 
heard it. He pleaded for the co- 
operation of the entire industry 
and he intimated that it was his 
desire not to put any price ceil- 
ings on new or used cars because 
he felt with the proper under- 
standing and cooperation of the 
industry that automobile prices 
could be kept within reason. 

ed * * 


Dealers Given 


Assurances 
HE chief of the used car and 
dealer division of this section is 
Jo G. Roberts, a man of wide ex- 
perience in the retailing of auto- 


Or salesmen'’s comments, 
to John O. Munn in . 
and the writer’s name will be 


mobiles, whose record of integrity 










Questions or requests m 
Care of Automotive News, Devel, 
kept in confidence if requested. 














is familiar to many of my readers. 
He was the government admin- 
istrator of the Motor Vehicle Re- 
tailing code under the NRA. He is 
not only experienced in the auto- 
mobile business, but has been 
trained in the best possible school 
for his present Washington duties. 
Roberts, in this industry meeting, 
pledged the fullest cooperation of 
the department with organized 
automobile retailing as represented 
by Clare Cargile and the NADA. 
He pledged dealers, through this 
organization, the fullest oppor- 
tunity to plead their position be- 
fore any government action be! 
taken in his division that would 
affect dealers. 

In my talks with automobile 
dealers, I know that every single 
one of them is Joyal. I know they 
want to accept their full respon- 
sibility and offer their full co- 
operation in the development of 
the defense program. Most of 
them realize that this is a na- 
tional effort and therefore must 
have national leadership. It is 
the only way a democracy can 
function in times of danger and 
I am sure that the automobile 
dealer’s interest is in good hands 
with respect to this particular 
government department. 

* ~ * 


Price Setup 


Attacked 

HERE is another current in- 

dustry problem which perhaps 
should be mentioned in this col- 
umn. It has an effect on dealers 
who sell the particular make of 
car, as well as competing dealers. 
It has to do with a manufacturer 
who has already announced new 
models, setting a wholesale price 
on them, but has not established 
an FOB factory price, leaving it 
up to the dealers in various com- 
munities to determine the selling 
price. I don’t think this is any 
time to fly in the face of conven- 
tion or to change a tradition which 
has existed in this industry since 
it started. 

Factories have always, with a 
few exceptions, notably Graham 
just before it passed out of the 
picture, set the retail prices. This 
has been one of the strong features 
of our industry and the envy of 
all other industries. The FOB re- 
tail price as set by the factory has 
come to be accepted without ques- 
tion by the public. 


Dealer Troubles 


Foreseen 

APPRECIATE that in the early 

years dealers gave bumpers or 
a spare tire as a concession, and 
in later years an extra used car 
allowance, but still the fact re- 
mains FOB prices always have 
been accepted by the public and 
no direct attack has ever been 
successfully made against them. As 
far as the dealer is concerned, I 
think the practice of failure to 
establish the FOB delivered price 
will work a great injury on him. 
We are just coming to a time 
where it is possible to take used 
cars in at somewhere near their 
real value, and the failure to set 
a delivered price will make it more 
difficult for the dealer to take the 
ear in on its real value. 

There is no justification for 
being afraid to set a delivered 
price this year that represents 
the same percentage of markup 
for a dealer as has been custom- 
ary, because if the OPA ap- 
proves the wholesale price, I 
know through my contact with 
OPA that they would as quickly 
approve the delivered price rep- 
resenting the normal dealer 
profit because they feel that with 
fewer cars to sell dealers need 
more than ever the customary 


markup. 


Stability 
Needed Now 


a 


AILURE to set an FOB price 
surely couldn’t be caused by 


(Continued on Page 23, Col. 1) 





RADIATOR fronts and other points 


of the newest Dodge—here seen in 
photographic preview—make a feature 
of the Dodge coat-of-arms. The design 
is of authentic origin, dating from 
1306 when an early ancestor of the 


founders of Dodge was granted arms | 


and given the Barony of Coldingham 
in Scotland. 


Boston Dealers 
To Hold Open 
House Nov. 1-8 


Hit Lax Licensing Enforcement 





Wis. Dealers 


Urge State 


To See All Obey the Law 


MADISON, Wis.—Gov. Julius P. 
Heil was informed last week by a 
committee of the Wisconsin Auto- 
motive Trades Assn., headed by J. 
Lee Wright, Lancaster, that not all 
automobile dealers in the state 
were licensed, as required by law, 
and that some district attorneys 
did not heed complaints when they 
were made. 

The committee requested a more 
“rigid enforcement” of the licensing 
‘law and was told by Allan G. 
Pflugradt, chairman of the state 
banking commission, which ad- 
|ministers the act, that complaints 
of this nature have been received 
|from time to time but that facts 
| were needed to substantiate the 
| charges. 

Dealers were urged to turn over 
to the commission names and facts 
where they knew of violations. 

In commenting upon the prob- 
lems facing dealers, Louis Milan, 
executive vice-president of the as- 
sociation, declared that the aver- 
age dealer will have to overhaul 
practically all of his old manage- 


BOSTON.—Boston Automobile | ment and merchandising practices. 


Dealers Assn. held a special meet- 


“He will have to revise his opera- 


ing last week and voted to have) tions to the end that he secure the 


another “Open House” automobile | 
show during the week of Nov. 1-8 
inclusive. The plan was discussed | 
thoroughly as some dealers felt it 
might be better not to hold a show. | 

A majority expressed the view) 
that Boston had not missed its an-| 
nual show for 39 years and one} 
should be held to carry on the) 
tradition of its being one of the 
very first cities to do it. 

The show will be held again in 
dealers’ showrooms in Boston and 
adjoining cities. The 1940 show was 
very successful and they expect to 
make the 1941 equally so. 





Wiethoff Succeeds Stewart 
As Chrysler Branch Head 


NEW YORK.—Frank Wiethoff 
has been elected president of the 
Chrysler New York Co., Inc., to 
succeed William D. Stewart, who 
has retired after being president of 
this company since it was founded 
in 1935 and after 25 years in the 
automobile business, according to 
Charles L. Jacobson, vice-president 
in charge of sales of the Chrysler 
Sales Corp. 

The Chrysler New York Co., Inc., 
which is a Chrysler Sales Corp.’s 
factory branch, supplies Chrysler 
and Plymouth cars to the public 
through its direct and associate 
automobile dealers in Greater New 
York, Nassau, Suffolk, Westches- 
ter, Rockland and Putnam coun- 
ties in southern New York. For 
the past two years Wiethoff has 
been vice-president and _ general 
manager of the Chrysler New York 
Co., Inc., which he joined after 
serving for four years as president 
of the Chrysler Philadelphia Co. 


Newark Show Off 


NEWARK, N. J.—Board of Trustees 
of Newark Automobile Trade Assn. an- 
nounced last week that, due to the 
national emergency, its annual auto- 
mobile show has been canceled. 


S. F., L. A., Des Moines 
Drop Car Show Plans 


DETROIT.—According to ad- 
vices reaching Detroit, dealers 
in San Francisco, Los Angeles 
and Des Moines have decided 


to drop their scheduled auto- 
mobile shows this fall. Direc- 
tors of the Chicago Automotive 
Trade Assn. will decide this 
Tuesday the fate of the Chicago 
show, set for Oct. 12-19. 


In addition to difficulties en- 
countered in obtaining adequate 
displays of 1942 cars and trucks, 
dealer-sponsors of shows are 
also finding it difficult to obtain 
exhibits of defense materials 
from the armed forces. 


With cancellation of the San 
Francisco, Los Angeles and Des 
Moines shows, the following ex- 
positions remain: Baltimore Oct. 
11-18; Rochester, N. Y., Oct. 11- 
18; Buffalo Oct. 11-19, with 
dates yet to be set for St. Louis. 





utmost in revenue from _ sources 
formerly considered as secondary 


to new car sales,” Milan declared. 








Columbus Dealer 
Preparing for 
Labor Shortage 


COLUMBUS, O.—Looking ahead 
and anticipating what might hap- 
pen in the future in the way of a 
shortage in the mechanical force 
to meet the needs in its service 
department, one Columbus firm of 
automobile distributors and deal- 
ers has found a solution to such 
a problem if it should arise. 

That firm is the Thomson-Davies 
Chevrolet, Inc., distributors for 
Chevrolet passenger cars and 
trucks, who have established an 
apprentice school for automobile 
mechanics in their plant. 

Anticipating an increased vol- 
ume of business in the service de- 
partment as a result of federal 
regulation of installment buying of 
motor vehicles and which it is 
already experiencing, was in a 
large measure responsible for 
establishing the school. As yet the 
company has lost none of its me- 
chanics by employes leaving to go 
into defense industries largely due 
to the fact that it is paying higher 
wages than they would receive in 
taking such a step. 

In setting up the apprentice 
school the company worked out a 
plan whereby the students receive 
pay during the period of their 
training, and are given the assur- 
ance that when their course is 
completed they will be given em- 
ployment in the service department. 


Leaders Named 
In Safety Contest 


CHICAGO.—Leaders at the half- 
way point in the 1941 National 
Traffic Safety Contest were an- 
nounced last week by the National 
Safety Council. 

Setting the pace for their popu- 
lation groups at the end of six 
months were San Francisco, Mem- 
phis, Oklahoma City, Wilkes-Barre 
(Pa.), La Crosse (Wis.), and But- 
ler (Pa.). 

The council emphasized _ that 
these standings are based only on 
the cities’ traffic fatality records 
and the improvement over their 
preceding three-year average—fac- 
tors which constitute only 50 per- 
cent of the points used in final 
judging at the end of the year. 
| The additional 50 points awarded 
in the final judging are for the 
scope of the accident prevention 
program — accident reporting sys- 
|tems, traffic engineering and en- 
| forcement, child safety programs 
|and public education. 

Every state in the union and 
1,292 cities are enrolled in the con- 





1941. 


test, which is for the calendar year | plished 


“In turn, he will have to make the 
most of his new car sales because 
of the curtailment of anticipated 
production.” 


Sales of new automobiles during 


the first half of 1941 in Wisconsin 
totaled 60,475 as compared with 
83,340 for all of 1940, according to 
the year book of the association. 


An official report also disclosed 


that on July 1 of this year there 
were 741,683 passenger cars reg- 
istered 
number nearly one-third were re- 
corded as being seven years old or 
more. 


Used Car Stocks 


in Wisconsin of which 


At All-Time Low 


In Columbus 
COLUMBUS, O.—Used car stocks 


in the hands of dealers in this area 
declined to an all-time low in the 


past month, a bulletin from the 


Columbus Automobile Trade Assn. 


disclosed last week. 
On Sept. 1, there was a 22.8 days’ 


supply of used cars locally. In the 


previous month there was a 30.2 


days’ supply on hand and on Sept. 


1, 1940 there was a 41.6 days’ sup- 
ply of used cars in the hands of 
Columbus dealers. 

The current supply of 22.8 days’ 
supply is the lowest stock in the 
history of the association, the 
bulletin said. The highest stock re- 
ported up to date was Feb. 1, 1940, 
when there was a 72.9 days’ supply 
of used cars in Columbus. 


Fresno Dealers 


To Again Hold 
Automobile Show 


FRESNO, Calif—Members of the 
Motor Car Dealers Assn. of Fresno 
at a meeting here last week voted 
unanimously in favor of holding 
the annual San Joaquin Valley 
Automobile Show this year. 

The Civic auditorium here has 
again been chosen as the site for 
this year’s show to be held Oct. 
30 to Nov. 2. Members of the show 
committee are Fred H. Kurz, Ford 
dealer; J. E. Rodman, Chevrolet 
dealer, and Frank D. Beckett, 
Dodge-Plymouth distributor. 

Members of the _ association 
agreed, that in view of the excel- 
lent conditions in this territory due 
to the increased defense activity, 
it would be foolish to shelve the 
annual show and pass up the sales 
stimulant that the exhibition al- 
ways produces. 


Detroit Dealers 


Map Open House 

DETROIT.—Having cancelled 
the annual automobile show here 
this year by the necessities of de- 
fense, Detroit Auto Dealers Assn. 
has decided to hold a DADA Open 
House week during the month of 
October to introduce 1942 models 
to the public. 

Every one of the 234 dealers in 
the organization will participate in 
the event, Chairman Dave Griffith 
stated. Attractive displays in show- 
rooms are planned to give the buy- 
ing public a chance to examine the 
1942 cars. 


Colo. Seeking Methods 


To Boost Tax Collections 

DENVER. — Farrington R. 
Carpenter, director of the state 
department of revenue, is seeking 
ways of increasing collection of 
sales taxes on automobiles. “We 
have a bottleneck here and if we 
can straighten it out receipts from 
this source should increase by 
many thousands of dollars a year. 
I expect to consult with a group of 
representative automobile dealers 
within a short time to determine 
what can be done.” 

Most of the difficulty, he points 


out, comes in the collection of 
sales tax from used cars. The 
revenue department wants. the 


money for this tax before title 
is issued. If that can be accom- 
loss will be practically 
eliminated, Carpenter said. 
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AUTOMOTIVE OUR PLATFORM 

Dw Gy t 4 continuing understanding between manufac- 
ib SP band turer and dealer, and fair profits for both. 

Ee 2. An eventual profit for the dealer on every used 

A vehicle handled. 

L 8. Better dealer service and lubrication facilities 

E operated at a profit. 


No diversion of fuel taxes from their intended 
use in highway construction and maintenance. 

5. No government bureaucracy control of the auto- 
motive industry. 


DETROIT, SEPTEMBER 15, 1941 


Tempest in a Fuel Tank 


7 a farther we get into this Eastern Seaboard gasoline 
Scare, the more it smells to high heaven of intrigue, 
politics and what have you. As a puppet king, Harold Ickes 
huffed and puffed, evidently trying to throw a scare into the 
people, with his primary purpose to make them realize that 
war is just around the corner. No one took him seriously, 
knowing Harold as they do, and it did not take long for the 
public to realize there was something phony about it. Now 
it seems to be coming out that Ickes was threatening to 
have the oil companies build a National Defense petroleum 
pipeline from Texas to New Jersey so that the railroads, 
with their tank cars, would cut their rates 25 percent. That 
succeeding, we may look for an alibi for not starting to 
build that — in the government experts declaring that 
the steel to build it is not available. Mayor LaGuardia of 
New York now says he looks for the rescinding at almost 
any time of the nightly gasoline curfew, permitting the 











gasoline business on the East Coast to go back to normal.| pee foo ene pais industry knows 


Tail Wags Dog 

RESS previews of the 1942 models came to an end last 

week. They were different than those in previous years 
because the automobile industry took advantage of the op- 
portunity to take the newspaper men behind the scenes and 
show them just how far it has progressed in its defense 
work. The automobile manufacturers are mighty proud of 
their progress in that direction and the Paul Prys and Peep- 
ing Toms wore out shoe leather looking at new armament 
plants and gazing with awe at huge machine tools which 
are to make what it takes to lick Hitler. As a sideshow, the 
new models of the 1942 automobiles were shown. 


Science Recognizes Midgley 


i y= Priestley Medal, highest honor bestowed by the 
American Chemical Society, and given once every three 
years, has been awarded to Thomas Midgley jr., vice- 
president of Ethyl Gasoline Corp., in recognition of his work 
in developing ethyl fluid. We in the automobile industry feel 
we are in on this award to a certain extent, for it was our 
needs that spurred Midgley in his research. It was “Boss 
Ket” who first got inquisitive as to how to remove the 
“ping” or “knock” from the internal combustion engine, for 
he recognized the fact that taking the “ping” out of the 
motor removed the limitation on increasing the horsepower 
without increasing engine size. It was then that Midgley 
took up the running and in 1922 discovered tetra-ethyl-lead 
as an anti-knock agent. That was in 1922, and Midgley 
burned the midnight oil to find out how best to use tetra- 
ethyl. As a result of Midgley’s discovery, our engineers to- 
day are getting more power out of a 225-cubic inch engine 
than they got out of a 450-cubic inch motor before the dis- 
covery of ethyl. The more ethyl fluid is put into the gasoline 
the higher the compression that can be used in an engine 
and the more power obtained from that engine. As a result 
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GM PLEDGES A question which 
CONTINUED has been upper- 
ADVERTISING! most not only in 

the minds of 
magazine, newspaper, radio and 
outdoor media men but in the 
minds of dealers and their sales- 
men, was cleared up by Richard 
Grant, vice-president of General 
Motors, in his address to the 
assembled press at the Milford 
Proving Grounds of GM last Wed- 
nesday. Said Mr. Grant: 


“About 10 years ago we decided 
in General Motors Corp. that we 
should control our advertising 
appropriations on as scientific a 
basis as possible, and we set up, 
long ago, this kind of idea, with 
two theories back of it: Number 
one, that even if we were shut 
down, but we expected to open 
up in six months, we still would 
be doing a reasonable amount of 
advertising to keep our name in 
front of the public and make 
business for the future. So we 
have set up and set up long ago, 
with each one of our divisions, 
a fixed amount of money that 
will be spent anyhow. We im- 
posed on top of that, in what 
we call a variable appropriation, 
so much per car, and, conse- 
quently, as volume goes up and 
down, the amount we spend goes 
up and down. That is on the 
theory, and we believe in it, that 
you should advertise stronger in 
@ more responsive market than 
you do in a less responsive 
market! 

“So I can assure you that in 
General Motors there will be no 
quick huddles, in which drastic 
action is taken in regard to an 
advertising appropriation. There 
is no anticipation of doing any- 
thing except what we have al- 
ways done in the last 10 years. 
That fixed amount will be spent, 
and, on top of it, we will spend 
the amount per car that the vol- 
ume brings forth, which means 
reasonably good sized advertis- 
ing appropriations, with no sud- 
den ideas that might be quite 
startling. 

“On top of that we have con- 
served our cooperative advertis- 
ing, and have fairly good re- 
serves, so that we may be able, 
if we feel we need to, to piece 
out our advertising from those 
reserves, if it seems to be the 
proper thing to do. That will, 
of course, depend upon how the 
cars move.” 

* * * 


t from the beginning the mak- 
ers of motor vehicles have used 
every form of legitimate media to 
sell their product to the public. 
No other industry has depended 
more directly upon advertising as 
the right arm of its selling effort. 
Although liberal buyers of all 
forms of good advertising, the 
automotive industry has demon- 
strated that, because advertising 
makes selling easier, thus increas- 
ing production, prices to the con- 
sumer have been constantly low- 
ered while the quality of the 
product improved year after year. 

* * * 


General Motors, in thus setting 
at rest rumors that advertising 
would be curtailed by their “all-out 
for defense” program, has set an 
example which we have no reason 
to believe will not be followed by 
every other successful manufac- 
turer of cars, trucks, tires or 
accessories in this great industry. 
They say the most priceless pos- 
session of any man is his reputa- 
tion, and the most priceless asset 
of any corporation is its good name 
and goodwill. Advertising through 
emergency conditions, such as now 
exist, has proved over and over to 
be the cheapest form of insurance 
that any corporation can buy. The 
last war left a dozen derelicts 
strewn on the rocks of bankruptcy 
whose directors considered it smart 
to drop advertising when their 
plants were filled with government 
orders. All wars end, but good 
names maintained by advertising 


of the development of anti-knock fuel, today, it is estimated, | retain profitable markets forever! 
90 percent of the gasoline used has some ethyl fluid in it.|cms. 
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Under New Management 


DETROIT.—Practices incident to 
the operation of parking meters are 
honeycombed with a variety of 
abuses and call for sweeping re- 
forms, according to a nationwide 
survey by American Automobile 
Assn. 

Illegal use of parking meters for 
revenue - raising, their installation 
where no parking problem exists, 
exorbitant costs for purchase and 
installation, are among the most 
serious abuses revealed by the 
AAA survey. 

“Those who believe in parking 
meters as an aid in the solution 
of our acute parking problem have 
a right to their opinion, but they 
certainly have no right to indulge 
in practices that discriminate 
against the motorists, even to the 
violation of law,” Thos. P. Henry, 
president of the national motoring 
body, declared. Citing specific 
abuses, Henry continued: 


“We find that as a general thing 
the cities and municipalities, where 
parking meters are installed, pay 
little or no attention to court de- 
cisions declaring that the revenue 
raised must not exceed that neces- 
sary for installation and mainte- 
nance. We find that the substantial 
sums of money constituting net 
profit are used for general purposes 
and that very little of it has been 


| Coming Events | 


SEPTEMBER 
25-26—Milwaukee (Schroder Hotel).SAE 
National Tractor Meeting. 
28-Oct. 1—Edgewater Park, —— e- 
water Gulf Hotel). Annua all 
meeting of Mfg. Distribution di- 
visions of Automotive Electric Assn. 





OCTOBER 
11-18—Baltimore Automobile Show, 5th 
Regiment Armory. 
11-18—Rochester (N.Y.) Dealers Auto- 
mobile Show. 
11-19 — Automobile Show 
Automotive Trade Assn 
12-19—Automobile Show of Chicago 
Automobile Trade Assn. 
23-24—Tulsa, Okla. (Mayo). SAE na- 
— fuels and lubricants meet- 


of Buffalo 


27-30—New York. Annual convention of 
American Trucking Assns. 

30-Nov. 1—Los Angeles. (Biltmore Ho- 
tel) SAE National Aircraft Produc- 
tion Meeting. 


NOVEMBER 


13-14—Cleveland (Statler). SAE na- 
tional transportation and main- 
tenance meeting. 


JANUARY 


12-16—Detroit. (Book - Cadillac). 
annual meeting 
display. 


SAE 
and engineering 


Parking Meter Abuses Cited 
In AAA Survey 





applied to the provision of off- 
street parking facilities, although 
it is now definitely established 
that the parking problem cannot 
be solved at the curb. 

“We find that parking meters 
have often been installed where 
no parking problem existed, a con- 
dition clearly indicative of the 
revenue motive behind the installa- 
tion. 

“We find that the responsible 
officials still cling tenaciously to 
the 5-cent meter, although experi- 
ence has demonstrated that 1 cent 
is more than enough to pay all 
costs which can be legally assessed 
against the meters. 

“We find that the car owner 
would be better served from the 
standpoint of convenience and pro- 
tection if metered space were at 
least 20 feet in length as against 
the tendency toward 18 feet or less, 
in the interest of more spaces and 
more revenue.” 


In This Corer 


Interested 

I read with considerable interest 
George Slocum’s column “—a word 
in Edgewise” (AN, Sept. 1), re- 
garding the Chrysler Defense Day 
Program. 

I talked with many of our guests 
that day and I believe they all felt 
that it was well worthwhile.—D. S. 
Eddins, president, Plymouth. 


Montana 


New car stocks in Montana are 
extremely low. All the dealers have 
had a fine cleanup and are now 
waiting and anxious to get the ’42 
models. It has been a profitable 
year for most dealers. In spite of 
no defense projects of any kind in 
our state, we show a gain of about 
25 percent in new car sales. 

Used car sales have also been 
exceptionally good. Inventory of 
used cars at this time is the low- 
est it has been in many, many 
months. New car sales for the com- 
ing year should be good since al- 
most every type of business enter- 
prise will be more profitable, and 
there should be more money to 
spend. 

A 25 percent curtailment in 
automotive production should not 
hurt us to any great extent. A 50 
percent cut, however, will be seri- 
ous and many dealers will not be 
with us long if such a drastic cut 
persists for an extended period.— 
H. O. Bell, H. O. Bell Co., Missoula, 
Mont. 























Again Nash Makes Front Page News... . 
with a Brand New Car Built to Strengthen 
the Position of Nash Dealers and 
Help Bring Them Out of This Emer- 
gency STRONGER Than They Go In 


AST YEAR, beyond question, Nash was the 

big news of the automotive industry with its 

new kind of car in the lowest-price field—the 
Nash Ambassador ‘‘600.” 


Built a new way, with economy, roominess, 
comfort and performance that overshadowed all 
other low-price cars—Nash scored the greatest 
sales increase in its field. 

Now, for 1942—it’s Nash again—with a “Mil- 
lion Dollar Beauty” in the lowest-price field. A 
car so big and beautiful, so startling in appear- 
ance that America will buy it for beauty, alone! 


A car with even greater economy than last 


Mm 25230 : 
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WHO SAID NOTHING NEW FOR ‘42? 


Vow theres a Million Dollan’B 


It's Nash—with the New Economy America Needs 


year’s Nash—25 to 30 miles on a gallon at 
highway speeds... over 500 miles on a single 
tankful! With gas rationing confronting us— 
what a whale of a story this is! Yet it’s only one 
of many “‘selling’’ advantages. 


In a year when industry improvements have 
been limited—Nash’s new kind of car is newer 
than ever before! Still further advanced in 
steering ease and riding comfort! Still the only 
lowest-price car with a Conditioned Air System 
—greatest demonstration feature there is! 


And Nash again is years ahead in construction 
—with a one-piece welded body-and-frame. 


Nash again leads with a fuel-saving Fourth 
Speed Forward and the ‘‘Sedan Sleeper”’ Bed. 
“STEP-UP” OPPORTUNITIES, TOO! 


Three series of 1942 Nash Ambassadors cover 
92% of the buying market. Five models of the 


-, 

















Nash Ambassador ‘‘600”’ series are in the lowest- 
price field. At slightly higher prices, the Nash 
Ambassador “Six”? and “Eight’’ are each the 
outstanding values in their price classes: each offer 
a new engine design that increases economy, pick- 
up and speed as much as 114! 


A complete market coverage in one franchise! 


Today, as you may expect, curtailment of pro- 
duction is postponing the full realization of Nash’s 
long-range objectives, but the Company has a 
Program to bring both Nash and its dealers out of 
this emergency in a greatly strengthened position. 
A new, enlightened service promotion activity, 
streamlined business management, and new distri- 
bution plans, are a part of this program. Nash is 
looking at the present as an OPPORTUNITY, rather 
than as opportunists—and the progress accomplished 
will pay dividends TODAY and in the FUTURE. 









Its Qaathon Quit “Joan “for 


NASH 


THREE NEW SERIES OF FINE MOTOR CARS 





New, one-piece welded 
Body-and-FrameConstruc- 
tion—safer, stronger, 57% 
more twist-proof. 


Conditioned Air System for 
perfect warmth all winter 
long. Lets you demonstrate 
and se//—even at zero! 


Coil Spring Ride on a// four 
wheels—the finest kind of 
springing on any car. First 
in the lowest-price field. 


25 to 30 miles on a zallon of 
8asoline at highway speed. 
Economy that all America 
is waiting for! 






Sixes and Eights 
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Improved ‘600’ Stressed in Nash’s Offerings for °42 





Lower Styling, Mechanical 
Changes Noted in 3 Lines 


(Continued from Page 1) 


are the outstanding features of the| automatic fourth speed forward 
1942 car: with an automatic “Overtake” for 

Completely redesigned, the five| Utilizing the full power of the en- 
new models in this series are long-| ine in passing other cars, and in 
er and lower in appearance. The| highway driving emergencies when 
bright metal trim is set low in| surge of power is needed. 
keeping with the low design of the Ambassador Sixes and Eights 
car. The bonnet has a trim, tailored| Nash will continue to have two 
appearance. The front design mo-/jarge cars in the medium-price 
tif has been carried out in effect! field this year. One is a six and 
in the rear. the other is an eight-cylinder car. 

An economy of 25 to 30 miles on| Both are built on the same wheel- 
a gallon of gasoline, is claimed. base, and both are powered by a 

The body is a single, welded, modernized valve-in-head motor 
frameless steel unit. The cantilever | which has a new cyclonic combus- 
bridge construction principle and|tion chamber through which more 
the Monocoque principle of arch-|0f the power in gasoline can be 
ing body metal to make it a sup-| utilized, it is said. These motors 
porting member are employed. The| have sealed-in-manifolds, and are 
new construction makes for more| streamlined in that many parts 
usable interior space. Seats are| have been eliminated. 
wide, and there is ample leg room. wane ae in-line, ae 

are used on all four] eight-cylinder engined car is avail- 
we able in five models, and each model 
is just $50 higher than the corre- 
sponding six-cylinder model. 

The shape of the new combustion 
chamber is such that the incoming 
gasoline is made to whirl in a 
cyclonic manner, and the fuel 
mixture thereby is broken up into 
finer particles, making the vapor 
easier to ignite. The center of the 
cyclonic disturbance in the inrush- 
ing fuel is maintained at the base 
of the plug so that the lightning-' 
like spark explodes it quickly and 
evenly. 

The new design of this er 

The car is soundproofed with| head also makes possible more ef-! 
“sand Mortex,” a sound deadener| ficient cooling, it is said. The water 
perfected by Nash and Kelvinator jacketing of the engine is carried 
engineers. Engine vibration is|UP higher, especially around the 
blocked from the car proper by a| Valves, and heat is carried away 
new application of rubber between | More rapidly. 
motor and the bellhousing. New Body Fashion 

The “Flying Scot” engine was} The five models in the six and} 
developed for the Nash 600. It is|in the eight-cylinder series are 
75 horsepower, the inlet manifold-| long, low cars, and they are wider 
ing is sealed within the engine|than they are high. The overall | 
block and it has been simplified to| length is 205% inches from bumper 
a point where it has fewer parts.| to bumper. | 

Operating refinements in the/ The body proper is built in the, 
motor, and a newly designed fly-|new fashion—that is, it is a bal- | 
wheel, have sharply improved the/anced unit of welded steel box 
engine performance. metal arched in the Monocoque 

Hidden Running Boards manner to contribute strength to' 

There are running boards for| the rigid steel shell. | 
safe entrance and exit from the 
car, but they are hidden under the 
doors, and do not mar the slip- 
streamed exterior lines of the car. 

Nash’s “Weather Eye” system 
has been improved again. The cowl 
ventilator, through which fresh 
outside air is drawn into the car 
every minute, is permanently fixed 
so that a motorist’s forgetfulness 
will not deprive him of the bene- 
fits of this purified air system. 

Airline-type instrument panel. 
Large dials with bold, indirectly 
illuminated figures are set in 
engine-turned chrome steel panel. 

Cruising gear—This is an optional 

























































Car Handling Ease 


Two-way roller steering — The 
steering mechanism rides up and 
down on fixed king pins mounted 
inside the coil springs. Springing 
and steering mechanism act as 2 
unit. As a result there is said to 
be a new certainty in car handling, 
and there is little swaying on 
curves. Parking is easier. 

The new airliner type of welded 
body construction provides more 
space for windows and windshields, 
making for safer and more pleas- 
ant driving. 


Big, bridge-like girders, arranged | 
along the cantilever principle of: 
bridge construction, describe an 
arch from front to back. Stress 
and shocks are carried throughout 
the body and smothered. Maximum 
protection for passengers is main- 
tained at all points inside this new 
sturdy welded steel safety zone, 
engineers say. 

Here are some of the outstand- 
ing features of the Sixes and 
Eights: 

The Six engine is claimed to 
give up to 20 miles to a gallon of 
fuel, and offers 105 horsepower. It 
has a seven-bearing crankshaft for 
better performance. 

Coil springs combine with long- 
leaf springs for a better ride. The 
front-end suspension boasts easy- 
steering, easy-riding coil springs, 
and the rear wheels of these long 
cars are sprung by ilong-leaf 
springs. The combination, engi- 
neers say, provides the most com- 
fortable ride for cars of this 
weight. 

Dial Type Instruments 

Seats are wide, all being three- 
passenger seats, and there is lots 
of leg room. Upholstery is avail- 
able in a number of combinations 
and two-tone interiors are featured, 
just as two-tone color exteriors are 
available in many combinations. 
Chrome hardware is plastic-tipped, 
and there are robe rails, assist 
cords, ash trays, and similar con- 
veniences. 


The instrument panel has a 
grouping of airplane-type instru- 
ments, of the dial type, with large, 
easy-to-read numerals. The light- 
ing of all instruments is from an 
indirect source. A new standard, 
less expensive panel also is avail- 
able. 

Also available on the Sixes and 
Eights are “Weather-Eye,”, auto- 
matic cruising gear and “Over- 
take,” foam sponge rubber cush- 





RUNNING BOARDS on the 1942 
Nash cars are concealed, but they re- 
tain their function as a safety and 
convenience feature. They are hidden 
under the doors, where they stay 
clean and dry, and do not mar the 
slipstreamed exterior lines of the car. 





Nash Offerings for 1942... 


r 





HERE ABE two of the three series of cars being introduced by Nash for 1942. They are passing the ‘“‘Zero Milestone,” 
Washington, where all U. S. highways figuratively begin. Fore, is the Nash Ambassador Six, driven by a valve-in- 
head, six-cylinder power plant which incorporates a high turbulence engine head said to get more power and economy 
from each charge of gasoline. The other car is a Nash Ambassador Eight, which has the same new engine in the 
eight-cylinder version. The third series in the 1942 line consists of five models in the Nash Ambassador 600 line, 


cars which sell in the low price field. 


ions (optional), and soundproofing. 

Features of these cars are their 
extra power, the Nash Ambassador 
Eight having a nine-bearing, 115- 
horsepower, valve - in - head motor. 
The economy of the Eight has been 
increased, it is said. 


Nash will offer a wide range of 
colors and color combinations in 
all models. Two-tone exteriors are 
available also. 


Despite the fact that this is a 
year in which many things are 
imited, Nash is offering many 
extra-cost deluxe features for its 
cars, but cannot guarantee that 
they will be continued in the line 
when the supply is exhausted. 


Buffalo Show 


Lists Defense as 
Main Attraction 


BUFFALO —An exhibition of 
defense products, the like of which 
has never before been displayed 
here, will be an outstanding feature 
of the 40th annual Buffalo auto- 
mobile show in Memorial Audi- 
torium Oct, 11-18. Stuart H. Gibson, 
secretary of the Buffalo Automo- 
tive Trade Assn., is chairman of 
the defense exhibits. 


All types of bombs, shells, tanks, 
anti-aircraft guns and the latest 
in pursuit planes and bombers will 
cover the entire floor of the audi- 
torium. Marjorie Baker, show man- 


ae ow oo } Seer HERE’S THE deluxe instrument panel for 1942 Nash cars. Airplane type 
order to assure transportation of instruments are set in an engine-turned steel panel. The instruments are 
these war weapons to Buffalo glare-proof at night because of indirect lighting. Chrome horizontal bars run 
; Pi 3 P the complete length of the panel. The radio speaker is done in plastic, and 
The association this year has| the panel knobs are plastic tipped. 
decided to give away defense bonds 
as prizes for patrons instead of 
the usual free automobiles. First 
prize will be a defense bond worth 
$1,000, the second $500 and the re- 
maining bonds $100 each. 
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NASH’S ENTRY in the low-priced field for 1942 is this 600, which is built 
like a bridge of all welded steel girders. 






Defective Car Lights 
Found Common in S.C. 


GREENVILLE, S. C.—Defective 
lights are the cause of more than 
half the rejections of motor ve- 
hicles inspected at the safety sta- 
tion of the state highway depart- 
ment here and throughout the 
state, a survey has revealed. 


J. M. Smith, supervisor of the o 
station here, said that during July a gee 
figures showed that 52 percent of at ae” 
the rejections were for defective Se ‘ 
lights. Smith added that defective = 
brakes caused 32 percent of the} HUNDREDS of cubic feet of fresh, outside air per minute are drawn into 
rejections, steering 14 percent and/ the new Nash “Weather Eye” system through this fixed cowl ventilator. The 
the remaining 2 percent were re-| improvement was made so that motorists do not forget to open the cowl 
jected for miscellaneous causes. ventilator and deprive themselves of the car-conditioning system. 
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SOMETHING THAT CAN NEVER BE WRITTEN INTO THE 
SPECIFICATIONS IS Always THERE 


There is only one New England. A type made it staunch. 
A tradition keeps it so. Its manifestation is the conscien- 


tiousness with which New England things are made. 


In the vast Sanford Mills, at Sanford, Maine, the inces- 
sant comment of the looms sounds not unlike that in any 
other mill. Workers move about or are poised intently. 
Raw fibres enter, finished fabrics leave. But into this ma- 
terial has been woven an intangible of great worth—the 
painstaking care of the New England conscience. 

Sanford is proud to be a “one industry town” Its people 
live all their waking hours with never ceasing interest in 
weaving. It is the concern of their thinking, the burthen 
of their talk, the pride of their craftsmariship. 

You may well ask if this “old guild” quality is so in- 


tangible that it does not sometime, somewhere, become 


evident. Twice, at least, you will have that evidence. Once 
you will find it on the body assembly line when seat and 
cushion upholstery operations swing along like a song be- 
cause of uniformity of weave, color and texture in CHASE 


automobile upholstery fabrics. 


Again, later, you will find it on the used car lots, when 
the interiors of “trade-ins” have stayed young—suggesting 
low mileage and an owner's care—to speed up used-car 
turnover at low reconditioning cost. That’s because every 
CHASE fabric is a pile fabric with the pile fibres locked 
into the back of the goods so that wear comes only on 


the resisting ends of the fibres. 

Although you can’t write a New England conscience 
into upholstery specifications, you requisition it every 
time you send an order to L. C. CHASE & COMPANY. 


L. C. CHASE AND COMPANY. . . 295 FIFTH AVENUE, NEW YORK CITY, NEW YORK 


SALES DIVISION OF SANFORD MILLS, SANFORD, ME. * Branches: BOSTON, DETROIT, CHICAGO, LOS ANGELES 
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New ‘Turbo-Matic’ Drive Highlights 42 Studebakers 


Clutch Pedal Eliminated; 


Styling Is Also Featured 


(Continued from Page 1) 


dows are broad. Rear contours|is the use of light-weight Parco 
blend into the ensemble. In the|Lubrized iron alloy pistons, which, 
interiors, trim, fabrics and plastics| according to Studebaker engineers, 
have been chosen to permit fusing| are superior to the old type of 
exterior and interior color schemes. | “cast iron” pistons. 


‘Turbo-Matic’ Drive 


A selected grade of iron, with 


Most interesting mechanical|alloys added to give desirable 


feature of the 1942 Studebaker 
Commanders and Presidents is the 
new “Turbo-matic” drive which 
consists of a fluid coupling with 
an automatic clutch and overdrive 
transmission. The new drive, avail- 
able as extra-cost equipment, is a 
new design originated by Stude- 
baker engineers. Marked feature of 
the new drive is the elimination of 
the clutch pedal. Driving is made 
easier because the clutch operation 
has been made automatic and be- 
cause the driver through the use 
of the range selector, or shift lever 
on the steering column, can choose 
quickly the gear ratio best suited 
to traffic conditions. 


There is a “creep” when the car 
is in gear and standing still, be- 
cause of the automatic clutch, it 
is said. 


To eliminate the possibility of 
starting the engine when in gear, 
a switch on the shift control fore- 
stalls operation of the starting 
motor unless the lever is in neutral 
position. 

In practical operation the new 
drive is simple. Reverse gear is 
used as in the past. Low will be 
used only for extremely tough pull- 
ing and in starting on unusually 
steep grades. Second gear will be 
used for most starts, for stop-and- 
go driving and general traffic con- 
ditions. “Second” is labeled “traffic 





NOTE WIDE concealed running board 
which is standard on all 1942 Stude- 
baker models. 


range” on range selector panel at- 
tached to steering post. Third is 
used for light traffic or cruising. 
It is labeled “cruising range.” Over- 
drive is used in both “traffic” and 
“cruising” ranges. 

Incorporation of overdrive makes 
the new transmission especially 
flexible, it is said. The overdrive 
operates at speeds above 15 miles 
per hour. The driver merely re- 
leases the accelerator for an in- 
stant and overdrive gear ratio en- 
gages immediately. To return to 
conventional the accelerator is de- 
pressed to the floor and the change 


is automatic. All starts are made| floating with 7% 


in conventional gear. 
Iron Alloy Pistons 
Another feature of the new cars 
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STUDEBAKER’S new Turbo - matic 
liquid -.coupled drive banishes clutch 
pedal. Car’s operation is controlled by 


accelerator, brake and occasional use 
of range selector for different types of 
driving. Turbo-matic drive is optional 
at extra cost. 


characteristics, is used for these 
pistons. Foundry practice and 
methods have been much improved. 
Needless weight has been eliminat- 
ed by careful study and design. As 
a result, the new pistons are lighter 
and more uniform in structure and 
section, it is said. For example, the 
internal diameter of the Champion 
piston head is held to four- 
thousandths of an inch. 

In addition, the “Parco Lubriz- 
ing” process adds to the durability 
and performance of the pistons, it 
is claimed. This process, used suc- 
cessfully on Champion camshafts, 
forms a thin protective coating on 
the piston, which is said to not 
only minimize any tendency to- 
wards scuffing or scoring, but also 
produce a highly polished, longer 
wearing surface. 

Studebaker’s  self-stabilizing in- 
dependent planar front wheel sus- 
pension, which now enters its 
seventh year of use, remains the 


same. 
The 1942 Champion 


The Champion for 1942, as its 
predecessors, is a six. Its motor, 
anchored in rubber at three points, 
delivers 80 horsepower at 4,000 
rpm. Its L-head engine has a 3- 
inch bore and a 4-inch stroke and 
170 cubic inches of piston displace- 
ment. A vibration damper has been 
added to the crankshaft, aiding the 
smoothness provided by four large 
main bearings. 

Silent helical gears and clashless 
synchronizers in the transmission 
along with the automatic choke 
are two other features. 

Overdrive is available on all 
models. The gear ratio is 4.1 to 1 
with conventional transmission; 
4.56 to 1 with overdrive transmis- 
sion. The gear ratio with the over- 
drive is 3.29 to 1. Tire size is 16x 
5.50. 

The rear axle is hypoid, semi- 
inch diameter 
ring gear. Brakes are hydraulic 
with cast iron brake drums. The 
parkins’ brake is mechanical and 
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operates on rear wheel drums. 
Studebaker’s “hill-holder” is avail- 
able at slight extra cost. Shock 
absorbers are double-acting hy- 
draulic. 
Down Draft Carburetor 

The carburetor is of the down- 
draft type with full automatic heat 
control in addition to the auto- 
matic choke. Intake and exhaust 
manifold is a single unit. The gaso- 
line tank has a 15-gallon capacity. 
The distributor is equipped with 
full-range automatic vacuum spark 


. | control. 


Generator has full current and 
voltage control. Starting motor is 
of the inboard type. There is a 90 
ampere hour safety-fill battery 
under the hood. The starting mo- 


||tor is operated by a switch under 


the clutch pedal. 


Spring covers are standard 
equipment. The Champion weighs 
in the 2,500-pound range. 


The overall length of the Cham- 
pion is 193 inches and the unloaded 
height, 66 inches. Front seat is 
54% inches wide, measured five 
inches from back. The car is 72% 
inches wide across rear fenders. 
There is room for three passengers 
in each seat. The body is all steel, 
is built upon the straight X-frame. 
There are no running boards. Rub- 
ber gravel guards on the front of 
rear fenders are standard on 
Deluxstyle models. The body is in- 
sulated against sound, dust and 
temperature variations. 


Set Up for Climatizer 

Door and trunk hinges are of 
the concealed type. All sedan trunk 
hinges are counterbalanced. Rotary 
non-slam door latches are used. 
The locking strip on the front 
windows lowers out of the way. 
Wings are adjusted to deflect rain 
and wind away from interior. The 
hood lock is controlled by a bowden 
wire from the dash. If, by chance, 
the hood is not locked a safety 
latch under the hood prevents any 
possibility of the hood flying up. 

All Champions are prepared at 
the factory for installation of 
Studebaker’s “ ‘Thermo - Control’ 
Climatizer.” Provision is made for 
fresh air intake on left side of 
cowl panel, the air being con- 
ducted under floor pan to the 
heater which filters the air, heats 
it and distributes it to both front 
and rear compartments. 


There are also screened ventila- 
tors on the right and left-hand side 
of cowl panel admitting fresh air 
direct to the driver’s compartment. 


The spare tire is carried in the 
large trunk compartment, which 
gives 17.5 cubic feet of space in 
sedans and 41 cubic feet in coupes 
(in addition to space occupied by 
tire). 

Custom Champions come in solid 
colors, Deluxstyle models are of- 
fered in 12 solid colors and six two- 
tone combinations, the latter at 
extra cost. A variety of interiors 
is offered. 

Commanders and Presidents 

In the following paragraphs the 
mechanical discussion of 1942 
Presidents and Commanders has 
been combined for brevity’s sake. 
However, each line has a person- 


ality of its own, each has eye-, 


striking appearance produced from 
Raymond Loewy’s designs, each is 
an individual car with individual 
characteristics. 

Both Presidents and Command- 
ers are available in Custom, De- 
luxstyle and Skyway models with 
a variety of color combinations and 
interior trims. 

L-Head Engine 

The 1942 Commander’s engine 
delivers 94 horsepower at 3,600 
rpm.; the President’s, 117 horse- 
power at 3,800 rpm. Both have L- 
head engines; the Commander’s be- 
ing a six, the President’s an eight. 
The former has 226 cubic inches of 
piston displacement; the latter, 250 
cubic inches. The standard com- 





1 





Studebaker Presents for ‘42... 








sedan for six 
Eight chassis. 


THIS IS the 1942 Studebaker Commander Custom cruisin 
is available 


passengers. This model also on the Presiden 





192 STUDEBAKER President Deluxstyle land cruiser. Note the ventilating . 
wing on the rear window; the sleek grille and bumpers. Land cruiser models 
are available also in Custom and Skyway series Commanders and Presidents. 





PLENTY OF ROOM. Here is the rear compartment of a 194: 
Commander Deluxstyle sedan. These interiors mene styled by tet ae 





HERE IS a photographer’s illustration of the new Turbo- i ive, a fea- 
ture of the Studebaker Commanders and Presidents for 1943. ernie Dhote 
highlights the various units as they are installed upon the frame and gives 
a concise picture of the location of each. Note that gateh pedal is eliminated. 


type lifters; mushroom-type lifters 
are employed in President engines. 
Both lubrication systems are of 
full-pressure type including pres- 


dependent planar suspension is 
found on both Commanders and 
Presidents. Both cars have steering 


sure to valve lifters. The Com- . f the multi-ratio cam and twin 
mander’s oil pan has a capacity of |/¢Ver type and both have hy- 
draulic service brakes with me- 


six quarts; the President’s, eight 


quarts. Water pumps are driven|Chanical parking brakes that oper- 


pression ratio of each is 6.5 to 1. 
Commander and President 
chassis have the straight “X” 
channel-type of frame, box-sec- 
tioned with deep side rails and 
heavy flanges. Both have engines 
mounted in rubber at three points. 
Both power plants have cam- 
shafts driven by Celeron gears. 
The Commander crankshaft has 
four large bearings; the President, 
nine. The Commander has barrel- 





VISIBILITY is increased in the 1942 Studebaker President and Commander 
sedan-cou by the new one-piece curved windshield. There is plenty of 
room for three on the 57%-inch seat. 


by V-belts and both cooling sys- 
tems have thermostatic control. 

Pump fuel feed, downdraft car- 
buretor, automatic choke, auto- 
matic heat control, air cleaner and 
carburetor muffler are found on 
both engines. Also, both have auto- 
matic vacuum spark control. Each 
model has a 95 ampere hour bat- 
tery located under the hood. 


Studebaker’s self - stabilizing in- 


ate on the rear wheels. Shock ab- 
sorbers are double-acting hydraulic 
with thermostatic control in rear 
units. Metal spring covers are 
standard. Both cars have 18-gallon 
gasoline tanks. Hill-holder is stand- 
ard on cars not equipped with 
Turbo-matic drive. 

Commander models have 16 x 6.25 
tires; President’s tire size is 15 x 7.00. 

















INCE first we started in business, General 





ting 
I 


Motors and a growing group of local busi- 





nessmen have worked together. 





We and these GM dealers were building a 


future — a new business based upon a new 






product. 





It was and is a pioneering job, still far from 





finished, which has had its headaches along with 





its rewards. 






And it occurs to us that in the part played by 
these local men who grew with us, there is an 






untold story, worth telling on our part and 





knowing on yours. 





What is that story? One typical GM dealer 
among our 18,000 puts it this way: 






“A man’s car around here is not a luxury, it’s a 
necessity. It’s his livelihood —go- 


ing to work, coming home. He 






counts on it —counts On us. 





“Suppose a man’s car doesn’t work. 
We’ve got to know why, whether 
it’s one of ours or one we didn’t 









CHEVROLET © PONTIAC °* 





AUTOMOTIVE NEWS, SEPTEMBER 15, 1941 


In THE Pusuics (SERVICE 





OLDSMOBILE se 





(817)—9 








sell. So our boys go to the regular mechanics’ 


school and study on the side. 


“When these cars are turned in, we know 
them. We’ve taken care of them. Their whole 
life histories may be written in our service 
department record. The owner buys a new 
car; we go over the old one and resell it as 
a used car. To the person who buys it, why, 
it’s as important to him as the new one is to 


its Owner. 


“Up here, it’s not just the looks of a car that’s 
important, or even the way it rides. It’s the 
dealer’s word, his assurance that the car he sells 


will take the buyer where he wants to go.” 


We think that’s a pretty sound preachment on 
public service. Don’t you? It reflects an attitude 
which makes General Motors 
dealers partners in progress with 
us, and with the communities in 


3 ( which they live. 


(CENERAL MoTors 
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Automotive Methods 





U.S. Warns of 


Profiteering 


In ’42 Car Price Increases 


(Continued from Page 1) 


GM’s 1942 prices will be higher, 
the corporation will retain its 
advertised factory-delivered price 
setup. (See Buick prices on page 
one). 

Addressing the Automobile Trade 
Assn. of Maryland, McCormick de- 
clared that the public must be 
protected against profiteering. If 
an automobile company seeks to 
make an “unwarranted profit at 
the expense of the emergency cre- 
ated by defense,” he asserted, OPA 
is ready to take immediate steps. 
However, he added, if companies 
continue to conduct their business 
in a normal way, OPA can “let it 
tend to its own price business.” 

Declaring it was not the purpose 
of OPA to interfere with business 
for the sake of interference, Mc- 
Cormick further stated: 


“Where price ceilings have al- 
ready been set, the purpose has 
been to head off a definite in- 
flationary trend * * * 

“But I want to give you fair 
warning that, if the necessity 
arises, this office will be prepared 
and will take the same sort of ac- 
tion for your industry that it has 
taken for every other industry 
where inflationary tendencies de- 
velop. Please note that I say ‘if 
the necessity arises.’ This means 
that we will be prepared to estab- 
lish price ceilings covering both 
the wholesale and the retail price 
of new cars, tradein allowances on 
used cars, prices at which dealers 
sell used cars, and the price of 
repair parts. This we must do in 
the protection of the public in- 


RRR ose: mean amonemees — 


i; 


terest if your industry develops in- 
flationary tendencies. 


“I assume that it is your hope, 
and I know that it is our hope, 
that, through cooperation, the con- 
fusion of any such effort may be 
avoided. If I know anything about 
the automobile industry, the in- 
dustry will be willing to cooperate. 
I have talked at length with Leon 
Henderson, and I know that on his 
part he, too, is willing to cooper- 
ate. As a matter of fact, he has 
instructed me to go out of my way 
to lay a friendly basis for mutual 
cooperation.” 


Traffic Fatalities Rise 


WASHINGTON.—Motor vehicle acci- 
dent deaths in 157 large cities totaled 
192 during the week ending Aug. 30 
an increase of 20.8 percent over the 
159 deaths reported during the _ cor- 
responding week of 1940, the U. S&S. 
census bureau reports. There were 122 
fatalities in these cities from motor 
vehicle accidents occurring within the 
city limits, as a with 111 dur- 
ing the corresponding week in 1940. 
This is an increase in 1941 of 9.9 
percent. 
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Service Uniform 


Paying Dividends to Defense 


Valuable Time, Materials 
Are Saved by Motor Experts 


DETROIT.—Peacetime activities 
of automotive research scientists 
and production experts, seeking 
ways of producing better and 
cheaper motor vehicles, are now 
paying valuable dividends to the 
defense program, according to 
Automobile Manufacturers Assn. 


Technological “miracles,” rang- 
ing from a new “baked metal” pro- 
cess to use of a dynamometer to 
test cannon recoil, have emerged 
almost providentially from the 
laboratories and shops to answer 
the need for speeding up and in- 
creasing the output of military 
armaments. 

The baking of powdered metal 
to form finished parts—a technique 
roughly analogous to the manu- 
facture of plastics—is a spectacu- 
larly promising example. 

Originally, automotive engineers 


For MANY YEARS this man in uni- 
form has served the nation’s families. 
He’s taken men to business, children 
to school, women into town for their 
shopping. Today the bus driver and 
the bus industry are rendering the 
nation another great service. 

Thousands of workers in defense in- 
dustries must be taken to and from 
their jobs—quickly, safely and with- 
out loss of their energy. As new de- 
mands have been placed upon transit 
facilities, the motor bus has provided 
a ready, flexible means of carrying 
the additional burden—has made pos- 
sible the building of new plants in 
strategic locations not served by exist- 
ing transit lines. 

The motor bus and its co-worker, 
the motor truck, have a great job to 
do, and the more efficiently they can 
be operated, the better they can do 
that job. That is why engineers of 


both the automotive and petroleum in- 
dustries are constantly striving to im- 
prove commercial engines and fuels, 
just as they are working to make still bet- 
ter automobiles, airplanes and tractors. 

We of Ethyl are able to help in this 
important progress through both prod- 
uct and service. Ethyl’s product, anti- 
knock fluid containing tetraethy] lead, 
is used by petroleum refiners to im- 
prove gasolines. Higher anti-knock 
fuels have in turn helped bring about 
many of the improvements in power 
and efficiency, the savings in weight 
per horsepower and the increases in 
performance that we have en- 
joyed in all types of gasoline- 
powered equipment. 

Not only does Ethyl’s 
product itself contribute to 
automotive progress, but our 
research workers in Detroit 
and San Bernardino assist 


automotive development by cooperat- 
ing with the technical men of the auto- 
motive and petroleum industries. Our 
research laboratories function as a 
“clearing house” for technical infor- 
mation and help to coordinate many in- 
dividual research efforts. At the same 
time we contribute the results of our 
own tests and experiments with fuels 
and engines, and Ethyl service engi- 
neers help many commercial operators 
to take advantage of day-to-day develop- 
ments. For we believe that by serving 
men in every phase of automotive 
transport we are serving the nation. 


ETHYL GASOLINE 
CORPORATION 
Chrysler Bldg., New York, N. Y. 





became interested in the technique 
because it enabled them to produce 
bearings which could be impreg. 
nated with lubricants. In effect, 
the bearings were given a built-in 
oil system, the oil oozing forth 
when needed. 


Such bearings, having demon- 
strated themselves capable of out- 
living the average life of automo- 
biles, are now taking on a new 
significance because their use rep- 
resents a great conservation of 
strategic and critical metals. 


But, powder metallurgy allows 
other advantages—saving of time, 
materials and manpower used in 
overhauling and maintaining ma- 
chines. 


Installations of powder metal 
parts are keeping machines run- 
ning continuously far beyond 
limits considered normal only five 
years ago. In increasing instances 
in recent weeks, the process has 
been used to fabricate metal prod- 
ucts formerly made by die-casting 
metals, now no longer available in 
quantities. Recently, applications 
of the process by motor car manu- 
facturers saved months in making 
retaining rings for ball bearings 
used in anti-aircraft guns and air- 
plane propeller parts. 


Adapting a dynamometer testing 
apparatus used on _ automotive 
parts to a defense job was only one 
of a great many innovations ap- 
plied to production of anti-aircraft 
cannon by a motor manufacturing 
concern. The device is employed 
to predetermine the behavior of 
the recoil mechanism under fire. 


When the first models of these 
foreign-designed guns were placed 
before the automobile production 
experts, they immediately began 
thinking in terms of mass-produced 
interchangeable parts. 


This became the first aim of 
these master mechanics. Specifica- 
tions called for hand-filing of 
small parts to achieve close fits. 
But, the craft of hand-filing has 
been just about forgotten in the 
automobile plants, so the small 
parts were machined to close tol- 
erance and the sharp edges were 
worn off in tumbling machines—a 
technique borrowed from makers 
of sewing machine parts. 


For the loader mechanism, speci- 
fications called for stainless steel. 
The automotive men reminded the 
ordnance officials that stainless 
steel is notoriously hard to ma- 
chine and is becoming progressive- 
ly harder to obtain because of 
ferro alloy shortages. 


“But,” said the ordnance of- 
ficers, “other steels will rust.” 


“True,” the mechanics replied, 
“but since when have soldiers al- 
lowed guns to rust?” 


That brought a grin from the 
military men. “You win,” they said 
and ordered tests of alternate 
steels, one of which was accepted 
as standard. 

In making the breech ring, ar- 
senal procedure began with a 500- 
pound piece of steel which was 
slowly machined down to a unit 
weighing around 100 pounds. This 
was slow and tough on mass- 
production time schedules, the me- 
chanics pointed out. “Any sug- 
gestions,” the ordnance’ officers 
asked. Out of the ensuing huddle 
came a way to use a lighter forg- 
ing which can be machined down 
to close tolerance in fewer hours, 
with less scrap and better control 
of grain structure in the finished 
part. 

But the automotive engineers 
are most pleased with the conser- 
vation of critical metals effected 
by the decision to switch from 
zinc-aluminum die-castings to 


steel stampings in the production | 


of shell clips. 

These clips, serving to feed 
Shells into the automatic cannon, 
ordinarily must be discarded after 
the round has been fired. To the 
motor mechanics this looked like 
grave waste of scarce aluminum 
and zinc. Stamping the clips out 
of inexpensive sheet steel will pro- 
duce a saving of 5,000,000 pounds 
of critica] metals on the first order. 
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AUTOMOBILE DEALER AND HIS SONS 
THINK ABOUT STUDEBAKER 


teresting letter from Mr. L. C. 
Dulaney, Studebaker dealer in Wheel- 
ing, West Virginia. 


ON eres recently, we received an in- 


Mr. Dulaney stated that because of his 
confidence in the automobile business 
he had given his two sons the oppor- 
tunity of making it their lifework as he 
has made it his. 


yes) the other day,”’ he says, ‘“‘I was 
telling my boys of the progress this 
organization has madewith Studebaker, 
particularly in the past few years. 


‘| told them that I had found it sound 
and profitable to follow the Stude- 
baker suggestions for success in the re- 
tailing of auttomobiles—and that Stude- 
baker merchandising procedures, which 





I have consistently adopted, have served 
to reduce my expenses and as a result 
have produced more net income than I 
would otherwise have had. 


” OTH my sons and myself have been 

B particularly impressed by the ad- 
vice and recommendations of the Stude- 
baker executives at the recent service 
and business management meetings. 
From the comprehensiveness of this pro- 
gram, it is evident that the folks at 
Studebaker had been working on it for 
many months in advance. 


“ LIKE the far-sighted, common- 

I sense views that the Studebaker 
management has on dealer opportuni- 
ties under present conditions. It’s al- 
ready been worth real money to me to 


have their suggestions on how to im- 
prove revenue and customer goodwill 
from the sale of service parts and acces- 
sories alone.”’ 

* * * * 


Mr. Dulaney's views coincide with those of success- 
ful Studebaker dealers everywhere. The Studebaker 
factory organization to a man is pledged to do every- 
thing that will sustain this confidence which is so 
generously placed in them—particularly in these 
times when national defense responsibilities are the 
first concern of everyone in the automobile business. 


STUDEBAKER 


THE GREAT INDEPENDENT 


Builder of airplane engines, military trucks 
and other matériel for America’s Defense— 
and Studebaker passenger cars, commercial 
cars and trucks for America’s Transportation. 
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Ford Plans to Make Planes After War Is Over 


Company Expanding Work 
On Own Aircraft Engines 


1941 Steel Needs 
To Take 95% of 
Industry’s Output 


NEW YORK. — ‘Steel require- 
ments for all purposes in 1941 will 
reach a total of 80,000,000 net tons 
of steel ingots, or about 95 percent 
of the industry’s capacity at the 
beginning of the year, according to 
a survey just completed by the 
committee on commercial research 
of the American Iron and Steel In- 
stitute. Production was at an an- 
nual rate of 81,825,000 net tons of 
steel in the first eight months of 
the year. 

The anticipated 1941 demand 
compares with the high record an- 
nual output of 66,982,000 net tons 
of steel last year, 61,735,500 net tons 
produced in 1929 and a World War 
peak of 49,649,000 net tons in 1917. 
The AISI survey was based on 
statistics of actual steel shipments 
to major industries in recent years 
and in the first quarter of 1941, 
checked against analyses of ex- 
pected demand from such sources 
in the remainder of the current 
year. 

The survey estimated that job- 
bers, dealers and distributors will 
take 11,800,000 net tons of steel 
ingots in 1941. This group took 6,- 
686,534 tons of finished steel prod- 
ucts in 1940. 

The next largest requirement will 
be 11,000,000 net tons of steel in- 
gots for automobiles, trucks and 
mechanized military equipment, ex- 
cluding tanks. The automotive in- 
dustry took 7,185,016 net tons of 
steel products in 1940. 

The third largest consumer will 
be the construction industry, in- 
cluding highways, cantonments and 
defense plant construction, but ex- 
cluding ships and public utility 
construction. 


PRESENTATION of the millionth shell 
Skinner, left above, highl 
- Davis, Ordnance departmen 
especially plated and suitably engrave 


Manager S. E. 





peosused by Oldsmobile by General 
ghted the visit to Lansing of Col. 
t, Washington. The shell, which was 
d, was presented to Col. Davis. 


Material Crisis Expected Soon 
In Civilian Goods Production 


WASHINGTON.—Nine out of 10 
of the nation’s small non-defense 
manufacturers believe they soon 
will be forced to reduce operations 
drastically because of raw mate- 
rial or equipment shortages. Cur- 
tailment of production, disemploy- 
ment, even complete shutdowns are 
inevitable unless unforeseen cir- 
cumstances change the present 
situation. 

This major conclusion is drawn 
from a survey of 6,000 manufac- 
turers, just completed by the U. S. 
chamber of commerce. 

Reports received from California. 
Georgia, Maine and Michigan and 


me constantly 


IHERE’S no resting on past 
laurels for the Bendix Drive. 
Billions of sure, effortless starts 
in millions of cars have long 
proved the reliability of the Ben- 
dix Drive. And its preference by 
a good share of the industry is 
flattering evidence of that proof. 
Yet the desire to stay the best 
gives constant impetus to im- 
provements. Thus, those who 
specify the Bendix Drive are sure 
not only of time proved relia- 





bility but also of newest im- 
proved advancements. 

So today there is a Bendix 
Drive for engines from the very 
smallest to the very largest in- 
cluding every type of starter 
control — foot button, clutch, 
or accelerator pedal, dash 
button or with Startix, com- 
pletely automatic switch key 
starting. Specify the Bendix 
Drive and be assured of owner 
satisfaction. 


ECLIPSE MACHINE DIVISION 
BENDIX AVIATION CORPORATION 


ELMIRA, NEW 


YORK 


BENDIX DRIVE 





every state almost invariably sound 
the same note: 

“My company is finding it in- 
creasingly difficult to get raw ma- 
terials. The future is uncertain. If 
things keep going the way they 
are, I don’t see where or how we 
can get supplies a few weeks from 
now.” 

Fear for the immediate future of 
his business seems to be the chief 
concern of the average small 
manufacturer. es 

Typical is a paragraph fropit;‘a 


planes on a mass-production basis 
after the war, Henry Ford last 
week told newspaper and maga- 
zine men that his company is ex- 
panding the development of its 
own aircraft engines. These _in- 


1942 Model Cars 
Virtually Free of 
Import Materials 


DETROIT.—Major design im- 
provements featured by the new 
model cars now being introduced 
mark another forward step in in- 
creased quality of these automo- 
tive products—and for the first 
time make American motorists vir- 
tually independent of imported 
materials and alloys for their mo- 
tor cars. 

Except for the rubber needed for 
tires, and specified for other parts 
of the car while natural rubber is 
available, some of the new designs 
are now 99 percent free of any 
dependence on foreign sources of 
supply, according to Joseph E. 
Bayne, general sales manager of 
Plymouth. 

“Replacement of much of the 
alloy metals formerly used _ in 
building automobiles,” said Bayne, 
“serves a three-fold advantage. 
First, it results in greater strength 
and ruggedness of the cars them- 


Chicago manufacturer of screw] selves— coupled with new economy 


machine products. He _ reports: 
“While we are presently running 
along with reasonable satisfaction 
—considering the times, we an- 
ticipate ever-increasing difficulties 
in obtaining our necessary raw 
materials. In the case of raw ma- 
terials required for non-defense 
items, it seems to us that the near 
future will bring about an almos* 
complete cessation of deliveries.” 


Defense Notes 


Paper Work Cleared 

Thousands of pieces of mail and 
thousands of applications for pref- 
erence ratings which had become 
“bottlenecked” during the last sev- 
eral weeks have been cleaned up, 
completely processed, and are on 
their way back to industry, it is 
announced by Donald M. Nelson, 
director of priorities. New tech- 
niques were used to cut through 
normal procedure, and top mem- 
bers of the priorities division’s 
staff worked until the early morn- 
ing hours several nights to clean 
up the accumulated paper work. 


Pig Iron Allocated 

OPM’s iron and steel branch an- 
nounced last week that the entire 
September production of pig iron, 
approximately 4,500,000 tons, has 
been allocated to steel mills, iron 
foundries, and other users. Pig iron 
was placed under full priority con- 
trol in an order dated Aug. 1, 
issued by the priorities division of 
OPM. This order required, among 
other things, that stipulated quan- 
tities of pig iron be set aside each 
month for an emergency pool, and 
that schedules of pig iron ship- 
ments to customers be approved 
in advance by the priorities divi- 
sion. 

cs eS * 
Distribution Assured 

A joint meeting of the OPM 
Rubber Labor Advisory Committee 
and a labor sub-committee of the 
Rubber Industry Advisory Com- 
mittee has proposed a plan to 
make more flexible the distribu- 
tion of raw rubber among plants 
of firms having more than a single 
establishment, it was announced 
last week by Sidney Hillman, OPM 
associate director general. In addi- 
tion, the plan assures labor that 


an equitable supply of rubber to) 
all plants will prevent labor stand- : 
ards from being undermined in! 


any community. 


for the owner in reduced car- 
operating costs. 

“Even more important, perhaps, 
from a national economy point of 
view, it permits one of America’s 
greatest industries to utilize Amer- 
ican sources for its materials to a 
much greater degree than has been 
possible heretofore. And perhaps 
most important of all, the same 
| sweeping redesign eliminates for- 
mer huge requirements of nickel 
steel, zinc and aluminum, which 
;can be devoted to defense produc- 
tion in this and other industries, 
; with no adverse effect whatever on 
the quality of the cars now being 
built for civilian use. 

“Outstanding in this respect are 
the new Plymouth models just in- 
troduced. Through much wider use 
of Amola steel to replace former 
chrome or nickel steel alloys, to- 
day Plymouth’s basic structural 
design requires less than 14 ounces 
of nickel and chrome of any kind. 

“Various types of bright metal 
trim or other decoration, of course, 
can be used for the exterior—and 
these details can easily be adjusted 
in accordance with existing sup- 
plies. 

“Plymouth was in a particularly 
strong position, it should be point- 
ed out, to maintain and even im- 
prove the quality of its present 
models because of its recent pio- 
neer work in wider application of 
Amola steel—a high quality alloy 
-—_ requiring no imported mate- 
rials.” 





By Harry A. Williams 
Associate Editor power 
DETROIT.—Declaring that Ford| running in a test house, and a new 
will manufacture commercial|“pancake” type eight-cylinder en. 





clude the experimental 1,800 horse. 
liquid-cooled motor, now 


gine for use in tanks and planes. 

The new Ford plane engine plant 
at River Rouge already is turning 
out one Pratt & Whitney air-cooled 
plane engine per day, but Presi. 
dent Edsel Ford said he expected 
production to reach 300 motors per 
month within 90 days. 

Asked what he intended to do 
with the new defense plants after 





GM Set to Add Tanks 


To Its Defense Projects 

MILFORD, Mich. — Although 
no contract has as yet been 
signed, General Motors expects 
soon to start production of 
Army tanks, O. E. Hunt, GM 
vice - president, told the press 
here last week. 

Hunt did not elaborate on his 
statement that “with tanks of 
various sizes soon to be added” 
to the corporation’s present de- 
fense projects, but it was re- 
ported that Fisher Body di- 
vision may be entrusted with 
the work. 





the present emergency, Henry 
Ford said: “We will continue the 
manufacture of planes. I can 
visualize the time when almost 
every family will have a_ small 
plane in their backyard.” 

Newsmen, touring the Ford de- 
fense plants as part of a preview 
party last Thursday, inspected 
three Ford national defense proj- 
ects, the Willow Run _ (Mich.) 
bomber plant, where big Consoli- 
dated four-engine B-24 bombers 
will be built; the plant where the 
Ford company is building Pratt & 
Whitney air-cooled aircraft en- 
gines under an agreement with 
United Aircraft Corp., and the 
Navy Service School, where en- 
listed men of the Navy are trained 
as technicians for fleet work. 

At the Willow Run plant, a huge 
“L” shaped building for the pro- 
duction of the long-range, hard- 
hitting Consolidated bomber is ris- 
ing out of the flat, sandy soil. Ma- 
chinery for making planes is being 
set up in one corner of the plant 
while the rest of the structure is 
being completed. When finished the 
Willow Run plant will be the big- 
gest single airplane factory of its 
type in the United States, 

Total floor area of the plant will 
be 3,700,000 square feet and the es- 
timated cost of the building is 
$47,000,000. The long side of the 
“L” stretches for 3,200 feet and the 
short side for 1,280 feet. It is ex- 
pected to be completed early next 
year and when at peak production 
on the $480,000,000 government or- 
der received to date it will employ 
about 40,000 men. 

In conjunction with the bomber 
plant, an airport is also under con- 
struction. The airport will cover 
about 729 acres and will have seven 
runways, ranging in length from 
4,970 to 6,250 feet. 


A NEW DEFENSE project came to light last week when representatives of 


the nation’s press toured the 
Detroit, which Hudson Motor Car Co. 
Above, left, President A. E. Barit of 
in charge of manufacturing, 


new $20,000,000 U. S. Naval ordnance plant, near 


will operate for the Navy department. 


Hudson, and I. B. Swegles, vice-president 
are shown beside a new anti-aircraft gun whose 


firing power is said to be the answer to the dive bomber. These guns are 


already in production for the Navy 


comprises 14 buildings and covers 36 


department in the huge plant whic 
square city blocks. An unannouncé 


variety of Naval ordnance components ranging from gun mounts to delicate fire 


control apparatus will also be produced 


by Hudson for the Navy department. 
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August 13, 1941. 


e C.1.T: Protective Plan 


put I decided to wait 
1t of customer Te- 


competition. 

Bail Bond, 
s of the ; reunite 
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Now the discussion 
interruption but 


rce others to 
“do they will only 
a ets 


Sincerely yours, 


(821)—13 


PONTIAC DEALER 


Read this letter. It’s typical of hun- 
dreds now reaching us from every 


part of the country, and we present 
it here to help you! Dealers every- 
where are making the C.I.'T. Pro- 
tective Package ‘‘a part of every 
sales demonstration.”’ 


Why not profit by these prac- 


tical experiences and put this up- 
to-the-minute new Finance Plan 
in your selling program? Ina com- 
paratively short time, the C. I. T. 


Owe 


President 


Nationwide Protective Plan has 
achieved amazing success. It can 
be a big benefit to you. Call your 
nearest C.I.T. office for all the 
details. Do it today! 


Provide your customers with C. I. T.’s “Protective Package” ! 


Vv EMERGENCY REPAIR SERVICE — Provides 
your customer with credit for major car re- 
pairs or replacements when traveling anywhere. 


Vv INSURANCE THAT REALLY COVERS A CAR— 
Your customer gets not only fire, theft and 
collision insurance, but also protection against 
riots, floods, tornadoes, explosions, light- 


ning and many other forms of damage. 


V C.1.T. BAIL BOND CERTIFICATE enables your 
customer to obtain traffic violation or accident 
Bail Bond up to $5,000 without further cost. 


V PERSONAL ACCIDENT INSURANCE covers 
your customer against loss of life, sight or 


limb...from $500 up to $10,000, as specified 
in the policy. Identification card and emer- 
gency benefits included. 


v¥ TOWING AND ROAD EMERGENCY SERVICE 
—on new cars—reimburses your customer up 
to $10 in each instance such a service is re- 
quired, no matter where it may be. 


C. I. T. is the world’s largest independent sales financing institution, established in 1908, and servicing dealers and purchasers 


everywhere through more than 250 local branch offices . . 


. each a self-contained, fully functioning unit... in all 48 states. 
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Ford Plans to Make Planes After War Is Over 


Company Expanding Work 
On Own Aircraft Engines 





1941 Steel Needs | 
To Take 95% of 
Industry’s Output 


NEW YORK.—Steel require- 
ments for all purposes in 1941 will 
reach a total of 80,000,000 net tons 
of steel ingots, or about 95 percent 
of the industry’s capacity at the 
beginning of the year, according to 
a survey just completed by the 
committee on commercial research 
of the American Iron and Steel In- 
stitute. Production was at an an- 
nual rate of 81,825,000 net tons of 
steel in the first eight months of 
the year. 

The anticipated 1941 demand 
compares with the high record an- 
nual output of 66,982,000 net tons 
of steel last year, 61,735,500 net tons 
produced in 1929 and a World War 
peak of 49,649,000 net tons in 1917. 
The AISI survey was based on 
statistics of actual steel shipments 
to major industries in recent years 
and in the first quarter of 1941, 
checked against analyses of ex- 
pected demand from such sources 
in the remainder of the current 
year. 

The survey estimated that job- 
bers, dealers and distributors will 
take 11,800,000 net tons of steel 
ingots in 1941. This group took 6,- 
686,534 tons of finished steel prod- 
ucts in 1940. 

The next largest requirement will 
be 11,000,000 net tons of steel in- 
gots for automobiles, trucks and 
mechanized military equipment, ex- 
cluding tanks. The automotive in- 
dustry took 7,185,016 net tons of 
steel products in 1940. 

The third largest consumer will 
be the construction industry, in- 
cluding highways, cantonments and 
defense plant construction, but ex- 
cluding ships and public utility 
construction. 





PRESENTATION of the millionth shell peosuses by Oldsmobile by General 


Manager S. 
Merle H. Davis, 


E. Skinner, left above, high! 
Ordnance departmen 


t 
especially plated and suitably engraved, 


ghted the visit to Lansing of Col. 
Washington. The shell, which was 
was presented to Col. Davis. 


Material Crisis Expected Soon 
In Civilian Goods Production 


WASHINGTON.—Nine out of 10 
of the nation’s small non-defense 
manufacturers believe they soon 
will be forced to reduce operations 
drastically because of raw mate- 
rial or equipment shortages. Cur- 
tailment of production, disemploy- 
ment, even complete shutdowns are 
inevitable unless unforeseen cir- 
cumstances change the present 
situation. 

This major conclusion is drawn 
from a survey of 6,000 manufac- 
turers, just completed by the U. S. 
chamber of commerce. 


Reports received from California. 
Georgia, Maine and Michigan and 





To. no resting on past 
laurels for the Bendix Drive. 
Billions of sure, effortless starts 
in millions of cars have long 
proved the reliability of the Ben- 
dix Drive. And its preference by 
a good share of the industry is 
flattering evidence of that proof. 

Yet the desire to stay the best 
gives constant impetus to im- 
provements. Thus, those who 
specify the Bendix Drive are sure 
not only of time proved relia- 


bility but also of newest im- 
proved advancements. 

So today there is a Bendix 
Drive for engines from the very 
smallest to the very largest in- 
cluding every type of starter 
control — foot button, clutch, 
or accelerator pedal, dash 
button or with Startix, com- 
pletely automatic switch key 
starting. Specify the Bendix 
Drive and be assured of owner 
satisfaction. 


ECLIPSE MACHINE DIVISION 
BENDIX AVIATION CORPORATION 


ELMIRA, NEW YORK 





BENDIX DRIVE 


every state almost invariably sound 
the same note: 

“My company is finding it in- 
creasingly difficult to get raw ma- 
terials. The future is uncertain. If 
things keep going the way they 
are, I don’t see where or how we 
can get supplies a few weeks from 
now.” 

Fear for the immediate future of 
his business seems to be the chief 
concern of the average _ small 
manufacturer. "s 

Typical is a paragraph fropit,’a 
Chicago manufacturer of screw 
machine products. He_ reports: 
“While we are presently running 
along with reasonable satisfaction 
—considering the times, we an- 
ticipate ever-increasing difficulties 
in obtaining our necessary raw 
materials. In the case of raw ma- 
terials required for non-defense 
items, it seems to us that the neat 
future will bring about an almos‘ 
complete cessation of deliveries.” | 


Defense Notes} 


Paper Work Cleared 

Thousands of pieces of mail and 
thousands of applications for pref- 
erence ratings which had become 
“bottlenecked” during the last sev- 
eral weeks have been cleaned up, 
completely processed, and are on 
their way back to industry, it is 
announced by Donald M. Nelson, 
director of priorities. New tech- 
niques were used to cut through 
normal procedure, and top mem- 
bers of the priorities division’s 
staff worked until the early morn- 
ing hours several nights to clean 
up the accumulated paper work. 


Pig Iron Allocated 
OPM’s iron and steel branch an- 
nounced last week that the entire 
September production of pig iron, 
approximately 4,500,000 tons, has 
been allocated to steel mills, iron 


| foundries, and other users. Pig iron 


was placed under full priority con- 
trol in an order dated Aug. 1, 
issued by the priorities division of 
OPM. This order required, among 
other things, that stipulated quan- 
tities of pig iron be set aside each 
month for an emergency pool, and 
that schedules of pig iron ship- 
ments to customers be approved 
in advance by the priorities divi- 
sion. 
K * a 
Distribution Assured 

A joint meeting of the OPM 
Rubber Labor Advisory Committee 
and a labor sub-committee of the 
Rubber Industry Advisory Com- 
mittee has proposed a plan to 
make more flexible the distribu- 
tion of raw rubber among plants 
of firms having more than a single 
establishment, it was announced 
last week by Sidney Hillman, OPM 
associate director general. In addi- 
tion, the plan assures labor that 
an equitable supply of rubber to) 
all plants will prevent labor stand-: 
ards from being undermined in! 
any community. 


planes on a mass-production basis 
after the war, Henry Ford last 
week told newspaper and maga- 
zine men that his company is ex- 
panding the development of its 
own aircraft engines. These _in- 


1942 Model Cars 
Virtually Free of 
Import Materials 


DETROIT. —Major design im- 
provements featured by the new 
model cars now being introduced 
mark another forward step in in- 
creased quality of these automo- 
tive products—and for the first 
time make American motorists vir- 
tually independent of imported 
materials and alloys for their mo- 
tor cars. 

Except for the rubber needed for 
tires, and specified for other parts 
of the car while natural rubber is 
available, some of the new designs 
are now 99 percent free of any 
dependence on foreign sources of 
supply, according to Joseph E. 
Bayne, general sales manager of 
Plymouth. 

“Replacement of much of the 
alloy metals formerly used _ in 
building automobiles,” said Bayne, 
“serves a three-fold advantage. 
First, it results in greater strength 


and ruggedness of the cars them- 


selves — coupled with new economy 
for the owner in reduced car- 
operating costs. 

“Even more important, perhaps, 
from a national economy point of 
view, it permits one of America’s 
greatest industries to utilize Amer- 
ican sources for its materials to a 
much greater degree than has been 
possible heretofore. And perhaps 
most important of all, the same 
sweeping redesign eliminates for- 
mer huge requirements of nickel 
steel, zinc and aluminum, which 
can be devoted to defense produc- 
tion in this and other industries, 
with no adverse effect whatever on 
the quality of the cars now being 
built for civilian use. 

“Outstanding in this respect are 
the new Plymouth models just in- 
troduced. Through much wider use 
of Amola steel to replace former 
chrome or nickel steel alloys, to- 
day Plymouth’s basic structural 
design requires less than 14 ounces 
of nickel and chrome of any kind. 

“Various types of bright metal 
trim or other decoration, of course, 
can be used for the exterior—and 
these details can easily be adjusted 
in accordance with existing sup- 
plies. 

“Plymouth was in a particularly 
strong position, it should be point- 
ed out, to maintain and even im- 
prove the quality of its present 
models because of its recent pio- 
neer work in wider application of 
Amola steel—a high quality alloy 
steel requiring no imported mate- 


By Harry A. Williams 
Associate Editor 
DETROIT.—Declaring that Ford 
will manufacture commercial 
rials.” 


clude the experimental 1,800 horse. 
power liquid-cooled motor, now 
running in a test house, and a new 
“pancake” type eight-cylinder en- 
gine for use in tanks and planes, 

The new Ford plane engine plant 
at River Rouge already is turning 
out one Pratt & Whitney air-cooled 
plane engine per day, but Pregj- 
dent Edsel Ford said he expected 
production to reach 300 motors per 
month within 90 days. 

Asked what he intended to do 
with the new defense plants after 


GM Set to Add Tanks 


To Its Defense Projects 

MILFORD, Mich. — Although 
no contract has as yet been 
signed, General Motors expects 
soon to start production of 
Army tanks, O. E. Hunt, GM 
vice - president, told the press 
here last week. 

Hunt did not elaborate on his 
statement that “with tanks of 
various sizes soon to be added” 
to the corporation’s present de- 
fense projects, but it was re- 
ported that Fisher Body di- 
vision may be entrusted with 
the work. 








the present emergency, Henry 
Ford said: “We will continue the 
manufacture of planes. I can 
visualize the time when almost 
every family will have a_ small 
plane in their backyard.” 

Newsmen, touring the Ford de- 
fense plants as part of a preview 
party last Thursday, inspected 
three Ford national defense proj- 
ects, the Willow Run _ (Mich.) 
bomber plant, where big Consoli- 
dated four-engine B-24 bombers 
will be built; the plant where the 
Ford company is building Pratt & 
Whitney air-cooled aircraft en- 
gines under an agreement with 
United Aircraft Corp., and the 
Navy Service School, where en- 
listed men of the Navy are trained 
as technicians for fleet work. 

At the Willow Run plant, a huge 
“L” shaped building for the pro- 
duction of the long-range, hard- 
hitting Consolidated bomber is ris- 
ing out of the flat, sandy soil. Ma- 
chinery for making planes is being 
set up in one corner of the plant 
while the rest of the structure is 
being completed. When finished the 
Willow Run plant will be the big- 
gest single airplane factory of its 
type in the United States. 

Total floor area of the plant will 
be 3,700,000 square feet and the es- 
timated cost of the building is 
$47,000,000. The long side of the 
“L” stretches for 3,200 feet and the 
short side for 1,280 feet. It is ex- 
pected to be completed early next 
year and when at peak production 
on the $480,000,000 government or- 
der received to date it will employ 
about 40,000 men. 

In conjunction with the bomber 
plant, an airport is also under con- 
struction. The airport will cover 
about 729 acres and will have seven 
runways, ranging in length from 
4,970 to 6,250 feet. 





A NEW DEFENSE project came 


Detroit, which Hudson Motor Car Co. 
Above, left, President A. E. 
in charge of manufacturing, are shown 
firing power is said to be the answer 
already in production for the Navy 

comprises 14 buildings and covers 36 


; to ligh y , y f 
the nation’s press toured the mow $20,008 e40tr" week when representatives © 


| S. Naval ordnance plant, near 
will operate for the Navy department. 


Barit of Hudson, and I. B. Swegles, vice-president 


beside a new anti-aircraft gun whose 
to the dive bomber. These guns are 
department in the huge plant whic 
square city blocks. An unannounce 


variety of Naval ordnance components ranging from gun mounts to delicate fire 


control apparatus will also be produced 


by Hudson for the Navy department. 
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C. &. GEIGER, 


GBs. -3« Corporation, 
1200 Keith Building, 
Cleveland, Ohio. 
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Provide your customers with C. I. T.’s ‘Protective Package” ! 


Vv EMERGENCY REPAIR SERVICE — Provides 
your customer with credit for major car re- 
pairs or replacements when traveling anywhere. 


V INSURANCE THAT REALLY COVERS A CAR— 
Your customer gets not only fire, theft and 
collision insurance, but also protection against 
riots, floods, tornadoes, explosions, light- 


everywhere through more than 250 local branch offices . . 
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Sincerely yours: 


20 Mage 


President 





ning and many other forms of damage. 


V €.1.T. BAIL BOND CERTIFICATE enables your 


customer to obtain traffic violation or accident 
Bail Bond up to $5,000 without further cost. 


V PERSONAL ACCIDENT INSURANCE covers 
your customer against loss of life, sight or 
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PONTIAC DEALER 







Read this letter. It’s typical of hun- 
dreds now reaching us from every 
part of the country, and we present 
it here to help you! Dealers every- 
where are making the C.1I.T. Pro- 
tective Package ‘‘a part of every 
sales demonstration.’’ 


Why not profit by these prac- 
tical experiences and put this up- 
to-the-minute new Finance Plan 
in your selling program? Ina com- 
paratively short time, the C. I. T. 
Nationwide Protective Plan has 
achieved amazing success. It can 
be a big benefit to you. Call your 
nearest C.I.T. office for all the 
details. Do it today! 


limb...from $500 up to $10,000, as specified 
in the policy. Identification card and emer- 
gency benefits included. 


Vv TOWING AND ROAD EMERGENCY SERVICE 
—on new cars—reimburses your customer up 
to $10 in each instance such a service is re- 
quired, no matter where it may be. 
C. I. T. is the world’s largest independent sales financing institution, established in 1908, and servicing dealers and purchasers 


. each a self-contained, fully functioning unit... in all 48 states. 
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Defense First, But ’42 Cars Are Still Very Much ‘Alive’ 





Previews Show Industry’s 


Offerings ‘Better Than Ever’ 


By Pete Wemhoff 
Managing Editor 

DETROIT.—Although submerged 
in an avalanche of defense dis- 
plays, the 1942 car and truck of- 
ferings of General Motors and 
Ford divisions, previewed here last 
week by several hundred automo- 
tive writers, give additional evi- 
dence that the motor industry is 
going “all-out” in creating civilian 
as well as military goods. 

Noted on the new cars previewed 
—Ford, Chevrolet, Buick, Oldsmo- 
bile, Pontiac, Mercury, Cadillac 
and Lincoln—were lower, racier 
lines, extension of the automatic 
gearshifting mechanism, additional 
bright metal trim (which is ex- 
pected to exit, for the most part, 


GM Savings 


Following are General Motors’ 
critical material requirements 
for 1942 models, as reported last 
week by C. L. McCuen, GM vice- 
president: 

Pounds 


Pounds Per Saved Inc. 

Average Car Design Volume 

Material 1941 1942 Saving Reduction 
Aluminum .. 7. 1.8 76% 14,148,000 
1.7 53% 5,899,000 

92,300 
92,027,000 
4,957,000 
55,603,000 
34,916,000 


—2% 
—6% 
—6% 
. —4% 
-0074 1% 


3.7 
-0075 P 
1941 Production Volume, 2,082,422 Cars. 
1942 Production Allotment (tentative) 950,- 

956 Cars. 


Tungsten .... 


around Jan. 1), greater use of plas- 
tics, more luxurious interiors and 
added safety devices. 

The new models, which com- 
pany officials hope will sell with 
the continuance of previous mer- 
chandising efforts, comprised only 
a part of the previews the past 
week, the companies devoting a 
major share of their programs to 
defense expositions. Hudson, which 
previously had staged a preview of 
its 1942 models, and Briggs Body, 
which is making warplane parts, 
exhibited their defense projects 
Tuesday with GM taking over 
Wednesday and Ford Thursday. 
Nash completed the preview cir- 
cuit with a press preview of its 
1942 products at a dealer drive- 
away in Chicago Friday. 

In addition to demonstrations of 
GM’s defense products, which in- 
clude aviation engines, machine 
guns, shells, bomber parts, diesel 
engines, propellers, Army trucks 
and anti-aircraft guns, speeches by 
top executives of the corporation 
were also on the program. C. E. 
Wilson, president, revealed that 
the corporation’s defense contracts 
will total $400,000,000 this year, 
while Alfred P. Sloan jr., chairman, 
warned that the country must 
make preparations to “produce 
more instead of spending more” 
after the war so that, in winning 
the war, “we may not lose the 
peace.” 

Cc. L. McCuen, GM vice-presi- 
dent, noted that GM would save 
210,000,000 pounds of vital defense 
materials this year and described 
the mechanical advances and 


High Accuracy Claimed 


For New Timken Device 

CANTON, O.—The argument 
stirred up in automotive circles 
over superfinishing of bearing sur- 
faces leads the average layman to 
wonder how the experts can speak 
with such assurance. One school of 
thought maintains that surfaces of 
connecting rod bearings, crankpins 
and wrist pins should be roughened 
up a bit to give longer life. Their 
opponents maintain that these 
parts should be superfinished. Re- 
gardless’ of which is correct, both 
sides are speaking in a language 
thought impossible only a few 
years ago. They refer to surface 
irregularities of millionths of an 
inch. 

Among surface measuring de- 
vices in use today, one developed 
by the Timken Roller Bearing Co. 
is one of the most accurate. Known 
as the “Profilograph,” it utilizes a 
mechanical-optical arrangement 
which is capable of detecting sur- 
face irregularities to an accuracy 
of one-millionth of an inch. 





changes made in the corporation’s 
1942 models because of shortages 
in defense materials. He pointed 
out that not only were the new 
materials of equal quality com- 
pared with previous models but 
that they cost more money to pro- 
duce. He expressed the belief that 
cars of the future, growing out of 
the present emergency, will find 
aluminum fighting with steel for 
position, greater use of both 
natural and synthetic rubber, 
hundred-octane gasoline and great- 
er use of synthetics in general. 

R. Grant, sales vice-presi- 
dent of GM, describing the cor- 
poration’s merchandising pro- 
gram for the 1942 models, said 
advertising would continue on a 
comparable basis with 1941 and 
expressed the hope dealer mor- 
tality could be kept at a mini- 
mum. On the present basis of a 
50 percent output curtailment, 
Grant said, the mortality should 
not be too high but he shuddered 
at the effect further curtailment 
might have on the nation’s dealer 
body. 

Sloan and C. F. Kettering, GM 
research vice-president, spoke at 
the banquet climaxing the day’s 
activities in Detroit. 

The Ford preview, which opened 
with an inspection of 1942 models, 
featured a talk by R. H. McCar- 
roll, chief metallurgist, who ex- 
plained with specific examples the 
means used by the company to 
conserve materials vital to de- 
fense, and at the same time, to 
produce automobiles which are 
nevertheless superior to those made 
when the manufacturers had free 
access to materials of all kinds. 


The metallurgist said that the 


principal effect of the changes was 
an increase in the manufacturing 


Ford Savings 
Here is a brief summary of 
Ford savings in scarce metals 
in 1942 models, as announced 
last week by R. H. McCarroll, 
chief metallurgist: 


Truck 
Aluminum (primary) ... 
Aluminum (secondary) .. 
Nickel 


Tungsten . Oe eee ih 





costs, since some of the materials 


now used were more difficult to 
fabricate. 

H. C. Doss, Ford general sales 
manager, pointed out that the 
company’s 1942 cars were the 
finest the company has ever made. 
Edsel Ford, president, was host at 
the preview and he was joined by 
his father, Henry Ford, at the 
ceremonies later in the day at the 
company’s aircraft plants. (For 
further details on Ford’s plane 
program, see page 12). 

The magnitude of Navy arma- 
ment projects ashore, and a deadly 
new weapon, said to be the answer 
to the diver bomber, were glimpsed 
by publishers, editors and repre- 
sentatives of the nation’s press on 
an inspection tour Tuesday of the 
new $20,000,000 U. S. Naval Ord- 
nance plant which the Hudson Mo- 
tor Car Co. is rushing to com- 
pletion in Detroit and will operate 
for the Navy department. 

In completed portions of the 
plant production is already under 
way on a new anti-aircraft weapon, 
a 20 mm. machine gun of tremen- 
dous fire power which experts say 
answers the dive bomber menace 
for ships at sea. 

Following inspection of the Naval 
Ordnance plant, the press boarded 
buses and were driven to the main 
plant of the Hudson Motor Car Co. 
where they were welcomed by 
President A. E. Barit, heard an 
encouraging report on the progress 
of other major defense contracts 
held by the company, and saw a 
brief presentation of the com- 
pany’s new 1942 models by George 
H. Pratt, general sales manager. 

Earlier on Tuesday the press 
viewed the new defense projects of 
Briggs Mfg. Co. in Detroit, includ- 
ing airplane parts and assemblies. 





GM Defense Progress . . . 





OLDSMOBILES for 1942 were included in the display of General Motors cars 
pestowes by more than 500 of the nation’s automobile editors and General 

otors executives at the GM proving grounds at Milford last week. Praise for 
the new line was extended by Alfred P. Sloan jr., chairman of the board of 
General Motors, to Oldsmobile executives. Photograph shows H. T. Youngren, 
chief engineer; Sloan; S. E. Skinner, general manager, and D. E. Ralston, 
general sales manager. 





C. E. WILSON, president of General Motors, looks through the sights of 
the Oerlikon anti-dive bomber gun for which Pontiac has a ares contract. 
Waiting his turn is H. J. Klingler, general manager of Pontiac. Picture was 
made during the defense program which GM staged at the proving ground 
for 500 writers and members of the press last week. 





NICHOLAS DREYSTADT, general manager of Cadillac; Charles F. Ketter- 
ing, vice-president in charge of General Motors research, and Arnold Lenz, 
Chevrolet plant manager, inspect an Allison aircraft engine supercharger vane 
that was part of the Cadillac exhibit at the GM defense showing last week. 


Scrap Metal Drive Extended 
By OPM to Mich., Wis., Minn. 


WASHINGTON. — A campaign, 
already under way in Ohio, New 
England, Illinois, Missouri and 
Kansas, designed to increase by at 
least 1,000,000 tons, and possibly 
several times that, the amount of 
scrap iron and steel produced in 
a year’s time by the scrapping of 
derelict cars has been extended 
to Michigan, Wisconsin and Min- 
nesota, Office of Production Man- 
agement has announced. 

Government officials will appeal 
to automobile wreckers and scrap 
dealers to strip derelict cars now 
in their yards of salable parts 
and scrap the bodies and engine 
blocks immediately. Ordinarily old 
ears remain in automobile grave- 
yards several years, or until all|self cars or to pleasure boats, and 
salable parts have been gradually|the price of gasoline has increased 
sold. 16 cents a gallon. As far as is 

OPM officials estimate that scrap | known here, Australia’s restrictions 
collections must be increased ma-| are the most severe form of ration- 
terially to maintain steel ingot|ing of gasoline in the British Em- 
production at the annual rate of| pire. In Great Britain motorists are 
82,000,000 tons recorded during the| permitted to purchase enough mo- 
first six months of this year. Ap-|tor fuel to carry them 165 miles a 
proximately 30,000,000 tons of iron| month, or approximately 2,000 miles 
and steel scrap are required to! ayear. 


produce steel at such a rate over 
a full year. About 1,500 pounds of 
iron and steel scrap are obtained 
from the average junked auto- 
mobile. Thus one car provides 
enough scrap for a light cannon; 
20 cars enough for a tank. 


Strict Fuel Rationing 


In Effect in Australia 
MONTREAL.—Rationing of gaso- 
line in Australia which started in 
March is now in full force and 
private motorists are allowed only 
sufficient motor fuel to drive 1,000 
miles a year, the Australian trade 
commissioner to Canada reveals. 
No gasoline is sold to drive-your- 





New Synthetic 
Plant Started 
By U.S. Rubber 


NAUGATUCK, Conn. — Ground- 
breaking ceremonies for New Eng- 
land’s first great plant to help 
supply the nation with synthetic 
rubber were held here last week, 
with prominent participants in- 
cluding F. B. Davis jr., president 
of U. S. Rubber Co., which will 
operate the plant, and Kenneth 
Goodyear, descendant of Charles 
Goodyear, who discovered the vul- 
canization process. 

To have a capacity of 10,000 tons 
of synthetic rubber annually, or 
four times that originally planned, 
the plant is being built under a 
lease agreement between the rub- 
ber company and Defense Plant 
Corp., with construction funds 
furnished by the government 
agency. Davis said his company 
is putting every effort behind 
construction, with expectations that 
the plant will be ready for opera- 
tion within a year. 

“Synthetic rubber is especially 
important to the nation at this 
time for two reasons,” Davis said 
in an address at the ceremonies. 
“First, it has properties superior 
in many respects to those of nat- 
ural rubber that make its use 
extremely valuable for numerous 
defense products. Second, in the 
event that this country’s supply 
of crude rubber should be cut off, 
synthetic rubber could be _ substi- 
tuted for defense articles and most 
civilian products utilizing rubber.” 

Cautioning, however, against be- 
ing misled into believing that there 
is enough synthetic rubber to make 
such a substitution immediately, 
Davis pointed out that less than 
2,000 tons were produced in the 
United States in 1939, about 5,000 
tons in 1940 and probably not more 
than 10,000 tons will be manu- 
factured in 1941, while the con- 
sumption of crude rubber in the 
United States ranges from 600,000 
to 800,000 tons yearly. 

“However,” he continued, “the 
government and industry are stead- 
ily attaching more importance to 
synthetic rubber. Our company is 
undertaking this new assignment 
with the enthusiasm that comes 
from confidence. We have used 
synthetic rubber ever since its de- 
velopment in the manufacture of 
a wide variety of peace-time prod- 
ucts. We are happy to be able to 
place our knowledge and experi- 
ence at the disposal of the govern- 
ment in this hour of emergency.” 


Henderson 


(Continued from Page 1) 


civilian production czar, Hender- 
son named as his consultant and 
assistant, Maury Maverick, former 
leader of the House “liberal” bloc 
and former mayor of San Antonio. 
No successor as yet has been 
named to James S. Adams, resigned 
chief of the automobile section of 
OPM, although problems of pri- 
orities for spare parts for cars and 
for truck materials, continue un- 
settled. 

Henderson’s appointment repre- 
sents a major victory for the New 
Deal wing of the defense organiza- 
tion. Under the former setup Hen- 
derson theoretically had jurisdic- 
tion over automobiles but lacked 
power to carry out his demands 
and often ran into difficulties with 
OPM. The latest run-in resulted 
in a compromise 26 percent curtail- 
ment of car production during 
August, September, October and 
November, with production quotas 
for each following month to be 
set three months in advance to 
give industry a chance to prepare. 

In addition to automobiles, Hen- 
derson now has control over print- 
ing and publishing, pulp and paper, 
plumbing and heating and other 
consumer durable goods. 
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era N THE COMING MONTHS, alert and aggres- = mobile industry, one of the best in history in 

‘his sive automobile merchants will find an sales of mew cars. Yet for every dollar spent 

said ‘ P ‘ ‘ 

nies. increasingly important field of opportunity in for new cars last year, two dollars were spent 
t- . = ° . . ° ° e + 

“ae servicing the more than thirty million motor ve- for service and maintenance. This gives some 

rous ‘ ° e ° ee ° 

Poy hicles now owned and operated by people inthe idea of the opportunity awaiting automobile 

_ OF, e * ° e 7 e e e a 

tl United States. This service, if properly planned merchants in servicing motor vehicles during 

nos 

me” and operated, will not only be a source of income the coming months. 

hi ° ° e ° 

ake for the automobile merchant but will be a means This tremendous volume of business was made 
y, : ' , 

‘the of keeping a close contact with car owners that _ possible by automobile manufacturers and mer- 

5,000 ° ° ° 

nore should lead to increased sales in the future. chants who built and sold the cars and trucks. 

“the Everybody engaged in selling knows that Over the years Chrysler Corporation has co- 

the changes in conditions require changes in mer- operated with its dealers in developing parts 
d- °e e e egeie . 

>to chandising approach. The whole motor vehicle and service facilities, designed to meet the re- 

y is coal . R is 

mes field at present is in the midst of changes of far- _ quirements of the users of our products. This is 
sed - - . ” 

de reaching importance. As always, these changes _ the time and the opportunity to improve upon 

; = 

~ will create new opportunities for organizations the usefulness of these services and to promote 

-rn- which have the ability to sense the trends and _ their maximum possibilities among car and 

cy. . 

prepare to operate efficiently. truck owners. 

The automobile is one of the country’s work- Such increased service business will require 
and ing tools, used every day. Cars will continue to _ thorough organization to handle it and aggres- 
mer e e e e e e e . . 
bloc be driven by the public. The more than thirty _siveness in going after it. But with curtailed 
ned million cars and trucks that are on the road will _—_ production of new cars in 1942 it is doubly 
1 of - - ° “ ° * 
pet. need attention—service work, maintenance desirable that automobile merchants consider 


work, parts and accessories. 
Last year was a very good year in the auto- 


this phase of their business because of its im- 
portance to current income and to future sales. 
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Defense First, But °42 Cars Are Still Very Much ‘Alive’ 


Previews Show Industry’s 


Offerings ‘Better Than Ever’ 


By Pete Wemhoff 
Managing Editor 

DETROIT.—Although submerged 
in an avalanche of defense dis- 
plays, the 1942 car and truck of- 
ferings of General Motors and 
Ford divisions, previewed here last 
week by several hundred automo- 
tive writers, give additional evi- 
dence that the motor industry is 
going “all-out” in creating civilian 
as well as military goods. 

Noted on the new cars previewed 
—Ford, Chevrolet, Buick, Oldsmo- 
bile, Pontiac, Mercury, Cadillac 
and Lincoln—were lower, racier 
lines, extension of the automatic 
gearshifting mechanism, additional 
bright metal trim (which is ex- 
pected to exit, for the most part, 


GM Savings 


Following are General Motors’ 
critical material requirements 
for 1942 models, as reported last 
week by C. L. McCuen, GM vice- 


president: 
Pounds 
Pounds Per Saved Inc. 
Average Car Design Volume 


Material 1941 1942 Saving Reduction 


92,300 

% 92,027,000 
4,957,000 
55,603,000 
% 34,916,000 
2,955,000 
9,000 


Le 
-0075 A 
1941 Production Volume, 2,082,422 Cars. 
1942 Production Allotment (tentative) 950,- 
956 Cars. 


Tungsten .... 


around Jan. 1), greater use of plas- 
tics, more luxurious interiors and 
added safety devices. 

The new models, which com- 
pany officials hope will sell with 
the continuance of previous mer- 
chandising efforts, comprised only 
a part of the previews the past 
week, the companies devoting a 
major share of their programs to 
defense expositions. Hudson, which 
previously had staged a preview of 
its 1942 models, and Briggs Body, 
which is making warplane parts, 
exhibited their defense projects 
Tuesday with GM taking over 
Wednesday and Ford Thursday. 
Nash completed the preview cir- 
cuit with a press preview of its 
1942 products at a dealer drive- 
away in Chicago Friday. 

In addition to demonstrations of 
GM’s defense products, which in- 
clude aviation engines, machine 
guns, shells, bomber parts, diesel 
engines, propellers, Army trucks 
and anti-aircraft guns, speeches by 
top executives of the corporation 
were also on the program. C. E. 
Wilson, president, revealed that 
the corporation’s defense contracts 
will total $400,000,000 this year, 
while Alfred P. Sloan jr., chairman, 
warned that the country must 
make preparations to “produce 
more instead of spending more” 
after the war so that, in winning 
the war, “we may not lose the 
peace.” 

Cc. L. McCuen, GM vice-presi- 
dent, noted that GM would save 
210,000,000 pounds of vital defense 
materials this year and described 
the mechanical advances and 


High Accuracy Claimed 


For New Timken Device 

CANTON, O.—The argument 
stirred up in automotive circles 
over superfinishing of bearing sur- 
faces leads the average layman to 
wonder how the experts can speak 
with such assurance. One school of 
thought maintains that surfaces of 
connecting rod bearings, crankpins 
and wrist pins should be roughened 
up a bit to give longer life. Their 
opponents maintain that these 
parts should be superfinished. Re- 
gardless of which is correct, both 
sides are speaking in a language 
thought impossible only a few 
years ago. They refer to surface 
irregularities of millionths of an 
inch. 

Among surface measuring de- 
vices in use today, one developed 
by the Timken Roller Bearing Co. 
is one of the most accurate. Known 
as the “Profilograph,” it utilizes a 
mechanical-optical arrangement 
which is capable of detecting sur- 
face irregularities to an accuracy 
of one-millionth of an inch. 





changes made in the corporation’s 
1942 models because of shortages 
in defense materials. He pointed 
out that not only were the new 
materials of equal quality com- 
pared with previous models but 
that they cost more money to pro- 
duce. He expressed the belief that 
cars of the future, growing out of 
the present emergency, will find 
aluminum fighting with steel for 
position, greater use of both 
natural and synthetic rubber, 
hundred-octane gasoline and great- 
er use of synthetics in general. 

R . Grant, sales vice-presi- 
dent of GM, describing the cor- 
poration’s merchandising pro- 
gram for the 1942 models, said 
advertising would continue on a 
comparable basis with 1941 and 
expressed the hope dealer mor- 
tality could be kept at a mini- 
mum. On the present basis of a 
50 percent output curtailment, 
Grant said, the mortality should 
not be too high but he shuddered 
at the effect further curtailment 
might have on the nation’s dealer 
body. 

Sloan and C. F. Kettering, GM 
research vice-president, spoke at 
the banquet climaxing the day’s 
activities in Detroit. 

The Ford preview, which opened 
with an inspection of 1942 models, 
featured a talk by R. H. McCar- 
roll, chief metallurgist, who ex- 
plained with specific examples the 
means used by the company to 
conserve materials vital to de- 
fense, and at the same time, to 
produce automobiles which are 
nevertheless superior to those made 
when the manufacturers had free 
access to materials of all kinds. 
The metallurgist said that the 
principal effect of the changes was 
an increase in the manufacturing 


Ford Savings 
Here is a brief summary of 
Ford savings in scarce metals 
in 1942 models, as announced 
last week by R. H. McCarroll, 


chief metallurgist: 
Passenger 


Aluminum (primary) ... 
Aluminum (secondary) .. 
Nickel 


costs, since some of the materials 
now used were more difficult to 
fabricate. 

H. C. Doss, Ford general sales 
manager, pointed out that the 
company’s 1942 cars were the 
finest the company has ever made. 
Edsel Ford, president, was host at 
the preview and he was joined by 
his father, Henry Ford, at the 
ceremonies later in the day at the 
company’s aircraft plants. (For 
further details on Ford’s plane 
program, see page 12). 

The magnitude of Navy arma- 
ment projects ashore, and a deadly 
new weapon, said to be the answer 
to the diver bomber, were glimpsed 
by publishers, editors and repre- 
sentatives of the nation’s press on 
an inspection tour Tuesday of the 
new $20,000,000 U. S. Naval Ord- 
nance plant which the Hudson Mo- 
tor Car Co. is rushing to com- 
pletion in Detroit and will operate 
for the Navy department. 

In completed portions of the 
plant production is already under 
way on a new anti-aircraft weapon, 
a 20 mm. machine gun of tremen- 
dous fire power which experts say 
answers the dive bomber menace 
for ships at sea. 

Following inspection of the Naval 
Ordnance plant, the press boarded 
buses and were driven to the main 
plant of the Hudson Motor Car Co. 
where they were welcomed by 
President A. E. Barit, heard an 
encouraging report on the progress 
of other major defense contracts 
held by the company, and saw a 
brief presentation of the com- 
pany’s new 1942 models by George 
H. Pratt, general sales manager. 

Earlier on Tuesday the press 
viewed the new defense projects of 
Briggs Mfg. Co. in Detroit, includ- 
ing airplane parts and assemblies. 








GM Defense Progress 





OLDSMOBILES for 1942 were included in the displa. 
of the nation’s automobile editors and General 
otors executives at the GM proving grounds at Milford last week. Praise for 


previewed by more than 500 


the new line was extended by Alfred P. 
General Motors, to Oldsmobile executives. Photograph shows H. T. Youngren, 
Skinner, general manager, and D. E. Rals 


chief engineer; Sloan; S. 


E. 
general sales manager. 





Cc. E. WILSON, 
the Oerlikon anti- 
Waitin 
made 


ve bomber 
his turn is H. J. Klingler, 





NICHOLAS DREYSTADT, general manager of Cadillac; Charles F. Ketter- 
ing, vice-president in charge of General Motors research, and Arnold Lenz, 
Chevrolet plant manager, inspect an Allison aircraft engine supercharger vane 
that was part of the Cadillac exhibit at the GM defense showing last week. 


Scrap Metal Drive Extended 
By OPM to Mich., Wis., Minn. 


WASHINGTON. — A campaign, 
already under way in Ohio, New 
England, Illinois, Missouri and 
Kansas, designed to increase by at 
least 1,000,000 tons, and possibly 
several times that, the amount of 
scrap iron and steel produced in 
a year’s time by the scrapping of 
derelict cars has been extended 
to Michigan, Wisconsin and Min- 
nesota, Office of Production Man- 
agement has announced. 

Government officials will appeal 
to automobile wreckers and scrap 
dealers to strip derelict cars now 
in their yards of salable parts 
and scrap the bodies and engine 
blocks immediately. Ordinarily old 
ears remain in automobile grave- 
yards several years, or until all 
salable parts have been gradually 
sold. 

OPM officials estimate that scrap 
collections must be increased ma- 
terially to maintain steel ingot 
production at the annual rate of 
82,000,000 tons recorded during the 
first six months of this year. Ap- 
proximately 30,000,000 tons of iron 
and steel scrap are required to 


resident of General Motors, looks through the sights of 
mn for which Pontiac has a large contract. 
eneral manager of Pontiac. 
uring the defense program which GM staged at the proving ground 
for 500 writers and members of the press last week. 





New Synthetic 
Plant Started 
By U.S. Rubber 


NAUGATUCK, Conn. — Ground. 
breaking ceremonies for New Eng. 
land’s first great plant to help 
supply the nation with synthetic 
rubber were held here last week, 
with prominent participants ip. 
cluding F. B. Davis jr., president 
of U. S. Rubber Co., which wil] 
operate the plant, and Kenneth 
Goodyear, descendant of Charles 
Goodyear, who discovered the vul- 
canization process. 

To have a capacity of 10,000 tons 
of synthetic rubber annually, or 
four times that originally planned, 
the plant is being built under a 
lease agreement between the rub. 
ber company and Defense Plant 
Corp., with construction funds 
furnished by the government 
agency. Davis said his company 
is putting every effort behind 
construction, with expectations that 
the plant will be ready for opera- 
tion within a year. 

“Synthetic rubber is _ especially 
important to the nation at this 
time for two reasons,” Davis said 
in an address at the ceremonies. 
“First, it has properties superior 
in many respects to those of nat- 
ural rubber that make its use 
extremely valuable for numerous 
defense products. Second, in the 
event that this country’s supply 
of crude rubber should be cut off, 
synthetic rubber could be _ substi- 
tuted for defense articles and most 
civilian products utilizing rubber.” 

Cautioning, however, against be- 
ing misled into believing that there 
is enough synthetic rubber to make 
such a_ substitution immediately, 
Davis pointed out that less than 
2,000 tons were produced in the 
United States in 1939, about 5,000 
tons in 1940 and probably not more 
than 10,000 tons will be manu- 
factured in 1941, while the con- 
sumption of crude rubber in the 
United States ranges from 600,000 
to 800,000 tons yearly. 

“However,” he continued, “the 
government and industry are stead- 
ily attaching more importance to 
synthetic rubber. Our company is 
undertaking this new assignment 
with the enthusiasm that comes 
from confidence. We have used 
synthetic rubber ever since its de- 
velopment in the manufacture of 
a wide variety of peace-time prod- 
ucts. We are happy to be able to 
place our knowledge and experi- 
ence at the disposal of the govern- 
ment in this hour of emergency.” 


Henderson 


(Continued from Page 1) 


civilian production czar, Hender- 
son named as his consultant and 
assistant, Maury Maverick, former 
leader of the House “liberal” bloc 
and former mayor of San Antonio. 
No successor as yet has been 
named to James S. Adams, resigned 
chief of the automobile section of 
OPM, although problems of pri- 
orities for spare parts for cars and 
for truck materials, continue un- 
settled. 

Henderson’s appointment repre- 
sents a major victory for the New 
Deal wing of the defense organiza- 
tion. Under the former setup Hen- 
derson theoretically had jurisdic- 
tion over automobiles but lacked 
power to carry out his demands 
and often ran into difficulties with 
OPM. The latest run-in resulted 
in a compromise 26 percent curtail- 
ment of car production during 
August, September, October and 
November, with production quotas 
for each following month to be 
set three months in advance to 
give industry a chance to prepare. 

In addition to automobiles, Hen- 
derson now has control over print- 
ing and publishing, pulp and paper, 
plumbing and heating and other 
consumer durable goods. 
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produce steel at such a rate over 
a full year. About 1,500 pounds of 
iron and steel scrap are obtained 
from the average junked auto- 
mobile. Thus one car provides 
enough scrap for a light cannon; 
20 cars enough for a tank. 





Strict Fuel Rationing 


In Effect in Australia 
MONTREAL.—Rationing of gaso- 
line in Australia which started in 
March is now in full force and 
private motorists are allowed only 
sufficient motor fuel to drive 1,000 
miles a year, the Australian trade 
commissioner to Canada reveals. 
No gasoline is sold to drive-your- 
self cars or to pleasure boats, and 
the price of gasoline has increased 
16 cents a gallon. As far as is 
known here, Australia’s restrictions 
are the most severe form of ration- 
ing of gasoline in the British Em- 
pire. In Great Britain motorists are 
permitted to purchase enough mo- 
tor fuel to carry them 165 miles a 
month, or approximately 2,000 miles 
a year. 
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Service: Income Source 





For Motor Merchant 


N THE COMING MONTHS, alert and aggres- 
sive automobile merchants will find an 
increasingly important field of opportunity in 
servicing the more than thirty million motor ve- 
hicles now owned and operated by people in the 
United States. This service, if properly planned 
and operated, will not only be a source of income 
for the automobile merchant but will be a means 
of keeping a close contact with car owners that 
should lead to increased sales in the future. 

Everybody engaged in selling knows that 
changes in conditions require changes in mer- 
chandising approach. The whole motor vehicle 
field at present is in the midst of changes of far- 
reaching importance. As always, these changes 
will create new opportunities for organizations 
which have the ability to sense the trends and 
prepare to operate efficiently. 

The automobile is one of the country’s work- 
ing tools, used every day. Cars will continue to 
be driven by the public. The more than thirty 
million cars and trucks that are on the road will 
need attention—service work, maintenance 
work, parts and accessories. 

Last year was a very good year in the auto- 


mobile industry, one of the best in history in 
sales of new cars. Yet for every dollar spent 
for new cars last year, two dollars were spent 
for service and maintenance. This gives some 
idea of the opportunity awaiting automobile 
merchants in servicing motor vehicles during 
the coming months. 

This tremendous volume of business was made 
possible by automobile manufacturers and mer- 
chants who built and sold the cars and trucks. 

Over the years Chrysler Corporation has co- 
operated with its dealers in developing parts 
and service facilities, designed to meet the re- 
quirements of the users of our products. This is 
the time and the opportunity to improve upon 
the usefulness of these services and to promote 
their maximum possibilities among car and 
truck owners. 

Such increased service business will require 
thorough organization to handle it and aggres- 
siveness in going after it. But with curtailed 
production of new cars in 1942 it is doubly 
desirable that automobile merchants consider 
this phase of their business because of its im- 
portance to current income and to future sales. 
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portunity was given to inspect 
numerous operations in assembling 
wing flaps. wings, gas tank doors, 
ducts and other parts on the com- 
pany’s $40,000,000 backlog of air- 
plane parts orders, attested to the 
difference between airplane and 
automotive practice. The two are 
entirely different and require com- 
pletely different training of per- 
sonnel. 


That is why Briggs officials 
see little chance of switching 
men from automotive to airplane 
jobs, much as they would like to 
accommodate 11,000 of their men 
who seem likely to be out of 
work as a result of automobile 
curtailment later in the year. It 
is even harder to train a man 
accustomed to automotive work 
than it is to train a young chap 
just out of high school. 

ca * * 
Briggs Research 
Paying Dividends 

IN ITS body building activities, 
Briggs has been a pioneer, since 
1923 in fact, in the perfection and 
adaptation of welding methods. By 
1930, engineers had brought to a 
peak the use of welding steel com- 
ponents of bodies and for the past 
seven years have been concentrat- 
ing on welding of aluminum alloys 
for aircraft. This latter research 
appears to have been fruitful, since 
Briggs is now doing more welding 
on aircraft parts than any other 
manufacturer, with full approval 
of Army and Navy authorities. The 
Sikorsky wing is an example. De- 
signed specifically for welded fab- 
rication, it comprises 3,600 parts 
into which are placed only 2,000 
rivets compared with 11,000 spot 
welds. Contrast this with the wing 
for a Douglas bomber which Briggs 
is now tooling up to produce and 

which is not designed for welding. 
The latter has 4,500 parts requir- 
ing 28,000 rivets. 

H. F. Platz, Briggs engineer, is 
the man responsible for the pres- 
ent perfection of aluminum weld- 
ing. Machines are built by 
Briggs, supplemented with Sci- 
acky control panels and West- 


inghouse rectifier tubes. Close 
control of electrode pressures, 
current and time of current ap- 
plication are the three essentials 
in welding aluminum alloys. In 
addition a careful dressing of 
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By A. H. Allen 
TRIP THROUGH the Briggs air- 
craft parts plant during which op- 


read George M. Slocum’s 
Edgewise.”’ 


PURCHASING 
electrode tips is needed, as well 
as regular production of welded 
test coupons for pull tests to in- 


sure constant uniformity of the 
welds. 





On ducts for the Boeing flying 
fortresses, 70 specified per plane, 
Briggs has likewise made remark- 
able strides in welding, now plac- 
ing a rivet only every four inches 
along seams, with spot welds be- 
instead of rivets which 
formerly were required every 
three-eighth inch. But welding is 
no sudden cureall for speeding up 
plane production. Engineers em- 
phasize that a plane must be de- 
signed specifically for welding, and 
they concede that there are many 
locations on a plane which can- 
not conceivably be reached with 
welding electrodes and which must 


tween 


still be riveted. 
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Transportation 
Only Bottleneck 


THIS DEPARTMENT recently 
received a letter from an Eastern 
reader who suggested that all the 
furore over gasoline shortages 
might be calmed by the simple ex- 
vedient of cutting down the power 
of engines in automobiles and sub- 
stituting new differential gear 


ratios in new cars which he claims 
are “so low geared and over- 
powered they operate almost en- 
tirely in third or fourth or over- 
drive gears and never use first or 
second.” 

This might be a novel approach 
to conserving gasoline, but there 
are several points here which 
should be emphasized. First, 
there is no gasoline shortage and 
secant prospects of their being 
one. The only “bottleneck” in the 
East is the lack of transporta- 
tion to move gasoline to that 
territory. 

This was occasioned by transfer 
of tankers to Great Britain, seem- 
ingly somewhat shortsighted a 
policy for authorities of this coun- 
try. And now the refusal of SPAB 
to grant priority for pipeline steel 
on the projected overland line from 
the Southwest to the Seaboard 
makes the shortage claim sound 


still more fishy. 
* * 


Satisfying 


The Public 


IN THE second place, the aver- 
age American driver will never be 
satisfied with less power in his 
engine. He is constantly on the 
lookout for engines with more 
power, faster getaway, better hill 
climbers. 

Granted that the installation of 
a 180-horsepower engine in a 5- 
Passenger car represents power 
far in excess of most normal de- 
mands, still the driving public 
wants it, and what the public 
wants and pays for, it gets. Few 
manufacturers would be fool- 
hardy enough to bring out a 50- 
horsepower engine in _ present- 
size cars. They would be a drug 
on the market. 

What we need is more conserv- 
ing of Washington hooey and less 
direful talk about the need for 
conserving gasoline. 

a + . 


Cast Iron Pistons 


Lauded 

A WELL-KNOWN automotive 
engineer reports conversation with 
a large engine manufacturer to 
the effect that scuffing of rings 
and cylinders has been reduced 
greatly by a change to cast iron 
pistons. 

Another executive of an auto- 
mobile company declared to this 
same engineer that after driving 
one of the 1942 cars in which 
cast iron pistons replaced alumi- 
num the engine was found to be 
smoother running at high speeds, 
sacrificed nothing in perform- 
ance—so much so that he doubt- 
ed his company would ever 
return to aluminum again for 
pistons. 

For a fresh automotive viewpoint, 
“A Word in 
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AT HUDSON’S press reception held in Detroit last Tuesday evening, 


President A. E. 


of Chilton. 


Barit, right, talks shop with J. S. Hildreth, vice-president 


Tire Treading Industry Today 
Operating on Substantial Basis 


NEW YORK.—There are about 
4,500 treading plants in the United 
States that are currently doing a 
total annual volume of business of 
$45,000,000. Compared to the size of 
this industry 10 years ago, its 
growth has been phenomenal. This 
has been occasioned to a large ex- 
tent not by the plant operators, but 
rather by the constant seeking of 
fleet owners for methods to reduce 
tire maintenance costs. 


In the beginning, this industry 
was looked upon as something al- 
most beyond the pale of legitimate 
business. There was a very good 
reason for this, because most 
treaders lacked substance, not only 
financially, but ethical. With the 
growth of the business, there has 
been a corresponding change of the 
type of personnel, from the inex- 
perienced, financially unsound, 
hole-in-the-wall operator, to today’s 
engineering-minded and quality- 
conscious treading operator. 


Generally speaking, plants are 
operated today by experienced 
businessmen who are fully con- 
scious of the fact that they must 
produce a product that will render 
adequate service. 

There has been a marked change 
in the care and selection of tires 
to be recapped or retreaded, com- 
pared to the old days when any 
broken down tire was used, and the 
tire sold without regard to its 
worth. 

Currently there is a cheap camel- 
back, which has a high percentage 
of reclaim rubber; there is a me- 
dium grade camelback, and there 
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is the best grade. It is encouraging 
and gratifying to those interested 
in the treading industry to note 
that the vast majority of retread- 
ers are using the best grade of 
camelback. 

The stigma that was formerly at- 
tached to this industry, owing to 
the illegitimate type of operators 
that formerly were in it, has been 
overcome to a large extent in the 
eyes of fleet operators. The tre- 
mendous savings that have been 
afforded large transportation and 
trucking companies have given the 
industry standing and prestige 
with all the operators who have 
made it their business to investi- 
gate the possibilities of treading. 

The equipment being made to- 
day by mold companies is far su- 
perior to that of a few years back. 
This, combined with a real desire 
to use quality material and to 
build a good product, justifies 
presently calling this industry es- 
sential. 

Some of the smaller commercial 
accounts, and the public at large, 
still retain to a large degree the 
antipathy toward this business 
they had some years ago. The 
reason for this is because they are 
not informed of the changes that 
have come about. So much energy 
has been expended in improving 
the product that a most important 
element has been overlooked—that 
is, the actual selling of this in- 
dustry to the public as a basic and 
sound business! 


Stock Market 
Held Satisfactory 


In View of Times 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—This is a periog 
of extreme uncertainty. In view of 
this, Wall Street considers the ac. 
tion of the stock market as not 
too unfavorable. The volume hasn't 
been large but prices generally 
have held their own. 

The most outstanding feature of 
the market has been the irregy. 
larity of price movements among 
the various groups of stocks, In 
normal times, it can be depended 
on that for the most part groups of 





STOCK PRICE AVERAGES 


Previous Latest Year 
Period Period Change Ago 


24 motors ....-.se0ee 27.98 28.01 +0.03 32.74 
10 car-truck 00.’s .... 28.11 28.11 __......... 84.33 
10 parts-access, ...... 27.36 27.61 +0.25 26.15 
4tire-rubbers ...... 19.62 19.62 ........ 17.84 





stocks will move in the same di- 
rection. Some may go faster than 
others but they seldom move in 
opposite directions. 


At the present time, however, it 
is not at all unusual for one sec- 
tion of the stock market to go up 
and another to go down on the 
same day. And, as a matter of fact, 
individual stocks in the same group 
may move in opposite directions. 


There are various reasons for all 
this. One is that the impact of the 
higher federal taxes varies on dif- 
ferent industries and on different 
companies within the same in- 
dustries. Also, the impact of the 
defense program varies. Some 
companies are better situated than 
others for obtaining and handling 
defense orders. 


Meanwhile, the battle over pri- 
orities goes on. It appears definite 
that there will be no “one big boss” 
for the defense program such as 
Bernard Baruch in the last war. 
One of the reasons is said to be 
that the President has been un- 
able to find a man among all the 
New Dealers in Washington or 
elsewhere big enough to fill the bill. 
It is admitted that there are plenty 
of men in industry capable of the 
undertaking but the more radical 
labor leaders and the New Dealers 
are understood to be too jealous of 
their prerogatives to work with 
any business man who happened 
to be appointed. 


In other words, so much dis- 
sension has been stirred up in re- 
cent years that in a time of na- 
tional emergency, we have the 
spectacle of general agreement that 
@ one-man boss for the defense 
program is desirable but with one 
group refusing to make any con- 
cessions in order that it may be 
accomplished. The charge has not 
been made, even by the most ar- 
dent New Dealers, that business 
would balk in the defense effort 
were a New Dealer appointed as 
defense czar. After all, industry 
has gone more than half way in 
accepting Henderson and _ Ickes, 
who started out to be czars until 
some of their pet projects broke 
down from their own weight. 


Dividend Declared 


CLEVELAND. — Directors of the 
Cleveland Graphite Bronze Co. last 
week voted an interim dividend of 
40 cents a share on common stoc 
and the regular quarterly dividend of 
$1.25 a share on 5 percent cumulative 
preferred stock, both dividends being 
payable Sept. 30 to stockholders of 
record Sept. 20. Two common divi- 
dends of 40 cents each have previously 
been paid this year. 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 


appears weekly in Automotive News. 





plant of the Wayne division of Bendix Aviation Corp- 
7 ch.) plant, now well in operation with new equi men 
ut to Zenith Carburetor division; Hydraulic Brake 
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the 4th Dimension 





Roberts Heads Hudson Adv.; 


N.Y. Times Switch 
By Pete Wemhoff 


Switch 

Appointment of M. M. Roberts 
as advertising and merchandising 
manager Was announced last week 
py George H. Pratt, general sales 
manager of Hudson Motor Car Co. 
At the same time Pratt announced 
the resignation of H. O. Ward as 
advertising manager. 

Roberts’ appointment was made 
public at a gathering of editors 
and representatives of the nation’s 
press assembled at the Hudson 
plant following an inspection tour 
of the company’s $120,000,000 de- 
fense program, and a preview of 
the company’s new 1942 products. 
Roberts entered the automobile 
pusiness in 1916 with Buick in 
Chicago specializing in advertising 
and sales work. In 1921 he was 
transferred to another General 
Motors unit in Muncie, Ind., as 
advertising manager. Succeeding 
years found him specializing in 
the same general sphere, including 
special field sales activities in other 
divisions of General Motors until 
he resigned in 1934 to join Hudson. 
Since November, 1940, he has been 
in charge of all merchandising 
activities for the company. 


Change 

Fred Graham, aviation editor 
of the New York Times, has 
added the role of automobile edi- 
tor, succeeding Rex Cleveland. 

Cleveland, who has been auto- 
mobile editor of the Times for 
several years, has moved over to 
the automotive advertising staff 
in New York. 

Bill Mason, assistant to Ben 
Etter, head of the Times’ De- 
troit office, late Friday an- 
nounced he had been appointed 
director of public relations for 
General Tire and Rubber Co., 
Akron. Mason will be succeeded 
in the Detroit office by Charles 
Robbins, formerly midwest ad- 
vertising manager for the Wall 
Street Journal. 


Appointed 


Appointment of Philip J. Burns 
as public relations director for 
Oldsmobile is announced by S. E. 
Skinner, general 
manager. 

Burns was one 
of the early mem- 
bers of the Gen- 
eral Motors pub- 
lic relations de- 
partment which 
he joined in New 
York City in 1933. 
He was transfer- 
red to the Detroit 
office during 1939. 
In October of the 
same year he op- 
ened a public relations office for 
General Motors in Flint, a position 
he held until his promotion to 
Oldsmobile. 

Les Carlson, Oldsmobile publicity 
man attached to D. P. Brother 
agency, remains. 





P. J. Burns 


Conservation 

Du Pont’s advertising on Zerone 
and Zerex anti-freeze fluids will 
stress the conservation angle in its 
new-season campaign in the in- 
terest of national defense. Ads will 
urge the public to conserve anti- 
freeze fluids so there will be enough 
to go around. In box space included 
in all advertising, copy will say in 
part: “Don’t buy or use more than 
you need. Stop leaks. Have your 
dealer tighten and clean the cool- 
ing system of your car * * *” 

Insertions averaging 300 lines, it 
has been announced, will be sched- 
uled regularly in about 300 news- 
Papers. Augmenting the newspaper 
drive will be copy in five national 
Magazines and extensive use of 
outdoor advertising. BBD&O is the 
agency. 


Re-Sale 


Bankruptcy Referee Paul i. 
King rejected last week all bids 


made for the assets of the 
American Boy magazine and or- 
dered a new sale, to be held at 
10 am. Wednesday, Sept. 17, in 
the New Center Bldg., Detroit. 


The rejection was ordered when 
King was informed that three 
more prospective bidders had 
entered the field. Elmer P. Grier- 
son, receiver, said that the Cur- 
tiss Publishing Co., publisher of 
Saturday Evening Post, had 
made a bulk offer of $7,000, which 
is slightly more than the total of 
the individual bids made. 


Named 





M. M. (BOB) ROBERTS, left, Hudson’s new advertising and merchandising 


manager, who was busy receiving congratulations last week at Hudson’s 


ress 


geese in Detroit. He is shown above with, left to Po, ae Gall of Scripps- 


oward, Wally 
editor of Chicago Trib. 


parts and accessories accounts 
from McCann-Erickson to Maxon, 
reported in 4th Dimension last 
week, was confirmed by Maxon. 
These accounts had been assumed 


F W. G, Eversman, former adver- by McCann-Erickson last year from 
tising director for Reo, will be an|N. W. Ayer. McCann retains the 


account executive on the Ford 
truck account just taken over by 
Maxon, Inc. 

Shift of the Ford truck, service, 


Ford new car account. 


Survey 
The first exhaustive study of the 


Bates of Chicago Tribune, and 


Hampson, automobile 


influence of radio listening on buy- 
ing habits, based on 10,000 personal 
interviews by Elmo Roper, is be- 
ing published by Columbia Broad- 
casting System, and is available 
on request. 


Entitled “Roper Counts Custom- 
ers,” the book offers a_ scientific 
count of actual customers won by 
CBS advertisers as a direct result 
of their radio programs. The study 


measured all 40 CBS evening pro- 
grams, and it is claimed that the 
40 programs won 53 percent more 
customers for their sponsored 
products than the same products 
had won among non-listeners to 
those programs. 


Named 


Wilkening Mfg. Co., Philadelphia 
(Pedrick piston rings and Wilco 
automotive products), announces 
the appointment of Gray & Rogers, 
Philadelphia advertising agency, 
to direct its advertising, promo- 
tion and merchandising. 

Sherman G. Landers will contact 
the account. 


Million 

Now one of the 15 most widely 
circulated monthly magazines in 
the United States, and the only 
picture magazine in that category, 
Friends, the Chevrolet owner mag- 
azine, has just passed the million 
mark in circulation, according to 
William E. Holler, Chevrolet gen- 
eral sales manager. 

In each of the past 20 months, 
Friends has shown a circulation 
gain over the preceding month. 





MECHANIZED and HYATTIZED FOR DEFENSE! 


* Tanks and trucks, airplanes and armored 
cars, gun mounts and gun carriages. ..as well as the 
machines that help build them... depend on Hyatts, 
and Hyatt Quality, to carry the load and guard against 


wear. 


These many duties of Hyatts...in the basic raw ma- 
terial industries, in the machines that make defense equip- 
ment, and in the defense equipment itself... keep our men 
and our plant working at peak capacity to fill vital de- 





fense contracts and regular production at the same time. 

Yes, we are producing as never before, but always 
maintaining the traditional standards of Hyatt quality 
for the bearings of America’s defense equipment on 
the front line as well as in the field and factory, mine 


and mill, highway and railway 


that back it up. Hyatt 


Bearings Division, General Motors Sales Corporation, 
Harrison, New Jersey; Chicago, Pittsburgh, Detroit 


and San Francisco. 


HYATT ROLLER BEARINGS 
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Week’s Production Rises to 54,423 Cars, Trucks 





AN’s Production Estimate 


(U. S. and Canada) 
WEEKS ENDED SEPT. 18, SEPT. 6 











Jan.1 Jan,1 
Week Same Week Sept. te to 

Ended Week Ended to Sept. 4 Sept. 13 

Sept.13 1940* Sept.6* Date 1940*  1941* 
GENERAL MOTORS .. 17,658 26,167 6,934 24,592 1,225,694 1,175,719 
Chevrolet? ........... 10,025 12,150 4,588 14 730,100 442,916 
i sacivicsedeouny 2,908 5,188 821 8,729 191,290 291,840 
Pontiac .............. 2,305 4,494 720 = 3,025 149,515 219,662 
Oldsmobile ........... 1,895 3,665 602 2,497 132,456 176,377 
Cadillac ............. 525 675 258 783 «22,364 44,924 
CHRYSLER ........... 19,200 11,098 12,492 381,982 645,687 850,868 
Plymouth? ........... 10,500 9,475 7,011 17641 $29,212 389,003 
SEL. sctascccesesus 5,650 875 3,895 = 9,545 195,184 275,362 
Chrysler ............. 1,925 868 862 2,787 70,282 110,729 
Se reer 1,215 375 724 1,939 651,009 15,774 
Mn 6660 K08600 000s 008 1,040 11,345 728 1,768 624,878 779,337 
POPE 2. cccccscccvee 7908 10,070 6258 1,415 547,442 680,295 
BEY acescesecsene $ 950 ¢ + 59,847 86,043 
EE 250 $25 108 353 17,589 12,999 
STUDEBAKER¢ ....... 3,120 3407 1,268 4,883 74,556 92,250 
HUDSON ............. 1,650 2,995 1,719 3,369 57,827 59,204 
Peete ssebcusheses 1,800 ¢ 929 = 2,729 «88,278 ~=—«56, 727 
PACKARD ............. 1,475 1,366 1,128 2,603 48,701 49,187 
ET teeianha'ss<s 115 ¢ 547 1,262 «17,888 28,107 
MISCELLANEOUS? 7,675 5,800 6,083 13,758 268,227 285,140 
TOTALT. ....ccccccees 54,423 62,178 31,828 86,246 2,991,161 3,371,589 


*Revised. tIncludes trucks. tClosed. 


Miscellaneous includes Crosley, 


Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Inter- 


national, Mack, Reo, Sterling, White, Bantam, etc. 


§Trucks only. 


Production of Steel Sets 
New Record in 8 Months 


NEW YORK. — Steel production 
in the first eight months of 1941 
reached the record-breaking total 
of 54,731,182 net tons, a gain of 
32 percent over the 41,316,410 tons 
produced in the corresponding pe- 
riod of 1940, the American Iron 
and Steel Institute reported last 
week. 

Output in August established a 
new record at 7,000,957 net tons, 
an increase of 13 percent over the 
= tons turned out in August, 


s* * # 


Scrap Reserves Low 


In Youngstown Area 
YOUNGSTOWN, O.— Steelwork- 
ers are alarmed at the pinch in 


scrap because they are approaching 
the winter season with reserves 
far below normal, major operators 
here have revealed 

New record marks in steel ship- 
ments for the first eight months 
of the year were due partly to 
heavy steel ingot shipments from 
several district steel plants to 
England. Steel plant employment 
continued at record breaking levels, 
as did employment in machine 
shops, foundries and fabricating 
plants engaged in national defense 
orders. Considerable overtime 
boosted payrolls. Operating rate 
last week in district plants was 
down two points to 96 percent of 
capacity, it was reported. 


Makers Speed Up 
Final Assemblies 
Of 1942 Models 


DETROIT. — Final assembly op- 
erations on 1942 models began run- 
ning smoothly in the past week 


AUTOMOTIVE NEWS 
Production Estimate 


and total pro- 
duction of new 
cars and trucks 
jumped to 54,423 
units. 

This compares 
with 31,823 ve- 
hicles turned 
out in the pre- 
vious week, 
while in the 
comparable pe- 
riod of 1940, a 
total of 62,173 
cars and trucks 
were built. 

Last week’s 
total output of 
General Motors 
divisions of 17,- 
658 units nearly 
tripled that of 
e the previous 

week, when 6,- 

934 new pas- 
senger cars and trucks were as- 
sembled. In the like period last 
year, 26,167 vehicles were turned 
out. 

Chrysler divisions also stepped 
up 1942-model operations in the 
past week, with total output hit- 
ting 19,290 units. This compares 
with 12,492 vehicles turned out in 
the previous week and 11,093 cars 
and trucks assembled in the same 
week of 1940. 

Ford and Mercury assembly lines 
remained closed last week and the 
only output was that of Lincoln, 
already started on 1942 models, and 
Ford trucks. Total output for the 
week hit 1,040 units, as compared 
with 728 vehicles assembled in the 
previous week and 11,345 cars and 
trucks assembled in the compar- 
able period of 1940. 

In the independent group all di- 
visions were operating close to 
capacity output. 


62,17 


54,42 





Passenger Car Registrations 
Seven Months, plus 8 States for August 
1941 % 1940 














Aug. Aug. of 1941 of 1940 «Unit 
to Date Pos. 1941 Industry Pos. 1940 Industry Pos. Gain 
Chevrolet .... 6,209 1 697,796 242 1 539,831 251 1 157,965 
a ee 4,960 2 452,987 15.7 2 353,802 165 2 99,185 
Plymouth .... 2,630 3 353,159 123 $8 284,260 132 3 68,899 
ere 2,240 4 245,538 85 4 171,461 8.0 4 74,077 
Pontiac ...... 1,839 5 225,678 7.8 6 141,787 6.6 5 83,891 
Oldsmobile 1,396 7 185,508 6.4 6 121,843 5.7 7 63,665 
WIOGBS csccece 1,651 6 159,748 5.5 7% 133,785 6.2 6 25,963 
Chrysler ..... 1,033 9 111,010 3.9 8 64,000 29 8 47,010 
Studebaker 1113 8 81,169 28 9 62,949 29 9 18,220 
BO OED sccses 931 10 67,861 24 10 45,649 21 12 22,212 
cere 457 15 62,053 2.2 11 34,398 16 14 27,655 
Mercury ..... 487 14 61,909 2.2 12 53,050 2.5 10 8,859 
udson ...... 515 12 52,665 18 18 47,536 22 11 5,129 
Cadillac ..... 564 11 46,760 16 14 21,063 98 15 25,697 
Packard ..... 513 13 45,625 16 15 44,621 aa. 1,004 
WENN. steceee 130 16 15,796 5516 13,400 62 16 2,396 
Lincoln ...... _124 17 13,869 4617 13,191 61 17 678 
Miscellaneous 27 2,546 .09 3,949 19 1,403* 
TOTAL..... 26,819 2,881,677 100% 2,150,575 100% 731,102 
*Loss. 


N.B. The above figures do NOT include government deliveries. 


44% Output Cut 
To ir sa Vital 
Metals in Canada 


MONTREAL.—C. D. Howe, min- 
ister of munitions and supply, an- 
nounced last week an order-in- 
council curtailing the production of 
passenger automobiles for sale in 
Canada in 1942 to approximately 
44 percent of the 1940 figure. 


He also released figures, prepared 
by J. M. Berry, motor vehicle con- 
troller, showing the following esti- 
mated savings in material which 
may be effected next year as a 
result of the new curtailment prog- 
ress; cast iron and malleable 10,040 
tons; zinc and zinc alloys 400 tons; 
non-ferrous alloys 2,000 tons; sheet 
steel and steel strip 33,000 tons; 
alloy steel 4,600 tons and carbon 
steel rods and bars 7,200 tons. 

Howe said the reduction in out- 
put has been ordered “so that 
manpower, material, and machines 
—the three M’s of victory—may be 
made available for Canada’s war 
effort. 

“Unforeseen material shortages,” 


New Commercial Car Registrations, 8 States for Aug., 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
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he added, “cause men to be at work 
one day and idle the next, whereas 
a coordinated manpower - material 
program permits steady use of 
man-hours and steady employment. 
Rather than wait for actual ma- 
terial shortages to hinder produc- 
tion of automobiles resulting in 
wastage of man-hours, a fixed cur- 
tailment has been put into effect 
and this will permit established 
schedules to be carried through. 
“Under known curtailment and, 
therefore, known material require- 
ments, due allocations of strategic 
material can be provided, but nat- 
urally this strategic material can- 
not be guaranteed for non-war 
purposes under war conditions.” 


Plant Activity 
(Week Ending Sept. 13) 
OUTPUT UNITS WORKING 


Cadillac 

Chevrolet..... rise; 10,025, five days 
Chrysler....... rise; 1,925, five days 
sceund rise; 1,215, five days 
Dodge......... rise; 5,650, five days 


MEE <3<ss0a4aeckehun onal cks only 
Hudson....... drop; 1,650, five days 
Lincoln......... rise; 250, five days 
Mercury..... closed for changeover 
ee rise; 1,800, five days 
Oldsmobile... .rise; 1,895, five days 
Packard....... rise; 1,475, five days 
Plymouth..... rise; 10,500, five days 
Pontiac....... rise; 2,305, five days 
Studebaker. ...rise; 3,120, five days 

BS ccdveracad rise; 715, five days 





wer nek Top Ten 


Ten in Registrations RBe- 
mw, in Automotive News Today: 
1941 1940 
Pos. 


Make 
1—148,802 Chevrolet 114,066— 1 
96,5388— 2 


Pos. 


2—122,022 Ford 

8— 60,277 Internat’] 45,145— 3 
4— 39,286 Dodge 34,589— 4 
5— 27,786 G.M.C. 22,8385— 5 
6— 6,579 Plymouth 6,525— 6 
i— 5,795 Mack 4,271— 7 
8— 5,794 White 3,767— 9 
9— $3,885 DiamondT 3,831— 8 
10— 2,829 Studebaker 778—15 

Total All Makes 
427,270 339,617 


These figures do NOT include 
government deliveries. 





New Passenger Car Registrations, 8 States for August, 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
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Pontiac Mechanic Training Program in 


Dealers Already Grooming 
453 Men to Relieve Shortage 


PONTIAC.—A total of 453 men 
have already gone into training 
under the supervision of Pontiac 
dealers to replace service me- 
chanics who have gone into de- 
fense industries or have been 
drafted into the Army, according 
to D. U. Bathrick, general sales 
manager of Pontiac. 

Since the training program for 
Pontiac mechanics was announced 
last April, a survey of Pontiac 
dealers’ service department per- 
sonnel has been made to determine 
how many localities have already 
been affected by the National De- 
fense emergency. 

“Reports from 469 dealers in 23 
zones reveal that 212 of them are 
in need of trained mechanics,” says 
Bathrick. “Under the program 
worked out with the approval of 
the OPM and the National Auto- 
mobile Dealers Assn., 453 new 
Pontiac mechanics are now in 
training. 

“The National Defense program 
has already drawn many of our 
best mechanics into defense in- 
dustries in certain highly in- 
dustrialized areas, and as it pro- 


Chicago Dealers 
Lose Big Service 
Profits in 1940 


CHICAGO.—Cook county dealers 
dropped approximately $3,500,000 in 





Buick Holds Zone Meetings . . . 




















gresses the demands upon trained 
mechanics will increase. 

“However, owner service must 
be continued, with the result that 
mechanic training has become one 
of our chief activities. 

“Our dealer service survey shows 
that the greatest need for new 
mechanics exists in our New York, 
Boston, Portland (Ore.) and Buffalo 
zones. However, a close study is 
being made of all areas, because in 
certain instances where defense 
industries will not get into opera- 
tion for from three to six months, 
we want Pontiac dealers to an- 
ticipate their needs so that the 
training can be started at once.” 

New men for Pontiac mechanics 
training courses are recruited from 
several sources. Where possible 
men are promoted within the Pon- 
tiac dealer organizations. Other 
men are rehired and still others 
are obtained from trade and vo- 
cational schools and from National 
Youth Administration work shops. 

The training is carried on by the 
Pontiac dealer under the direction 
of a supervisor appointed by the 
dealer. In some cities where the 
dealer’s group of trainees is large 
enough local trade and vocational 
schools provide the training, using 
as texts the Pontiac Supervisor’s 
Guide Book; the Mechanic’s Guide 
Book; the Pontiac Service Manual; 
Flat Rate Manual and the Pontiac 
Service News. 

In actual practice a new man is Les 
placed in a stall next to his super- re Be 
vising mechanic in the Pontiac 





SIGNING the register at Flint for Buick zone meetings, held last week 
is A. L. Jordan, Cincinnati zone manager, w C. C. Edmonds, central — 
manager, at his left. Grouped around them are, left to right, W. M. ustin 
an . E. Maynard of Cleveland; A. C. Selgren, Cleveland zone manager; 
C. A. Dickens, R. B. Kincaid and F. R. Daniell of the Cincinnati zone. 








heav 
additio 


potential profits during 1940 be- 
cause they reconditioned used cars 
on a prime cost and cost-plus- 
overhead basis instead of charging 
the full list price for such work, a 
survey by the business manage- 
ment department of the Chicago 
Automobile Trade Assn. revealed 
last week. 

A CATA “Dealer Operating 
Facts” bulletin stated further that 
reconditioning 1,000 used cars on 
a full list price basis assures $20,- 
000 more in net profit, or $20 per 
car, than by the prime cost method. 

The procedure recommended by 
the association bulletin is: 

“At the time of trade, the ap- 
praisal should be made of the work 
necessary to make the car perform 
properly. Then this required recon- 
ditioning work should be written 
up on a regular service depart- 
ment repair order, and the work 
should be charged to the customer 
trading in the car on a basis of 
labor and material at full list price. 

“Instead of deducting this esti- 
mated amount of reconditioning 
from the allowance price of the 
trade, it should be added to the 
price of the car you are selling 
and held in reserve until the work 
has actually been performed, at 
which time the repair order would 
be charged against the reserve ac- 
count on the basis of full list price 
for labor and material. 

“The difference between our 
recommended plan and the plan 
in use today is: Instead of the cus- 
tomer getting the work done at 
cost, he pays full list price for it, 
and instead of the charge for this 
work being deducted from the al- 
lowance price of the trade it is 
added to the sales price of the car 
being purchased.” 







dealer’s service department, where 
he can begin doing productive 


work at once. Supplementary work 
is given in evening shop meetings 
where subjects of general service 
interest are discussed. 

New men are trained for spe- 
cialized work because they can be- 
come proficient much more quickly 
and thus become valuable to them- 
selves and the dealer. 

The Mechanic’s Guide Book con- 
tains references from which a 
fund of information on the con- 
struction, adjustment and general 
repair of Pontiac automobiles can 
be gathered. It includes reading 
assignments with questions which 
the new man should be able to 
answer. It is a guide for obtaining 
information on the service opera- 
tions most commonly used. A me- 
chanic’s progress card gives a 
weekly report of the work and sub- 
jects covered by the new man. 


Studebaker Parts Depot 
Set Up in Atlanta 


ATLANTA.—The new parts and 
accessory department of Stude- 
baker Sales Corp. has occupied 
spacious quarters here. 


Paul R. Davis, Studebaker’s 
southeastern regional manager, said 
Studebaker dealers in Atlanta and 
seven southeastern states will be 
supplied from this factory parts 
and accessory branch, said to be 
one of the most modern in this 
section. 


Used Car Expansion 
COLUMBUS, O.—Trenor Motor Sales 
Co., Dodge-Plymouth dealers here 
have purchased additional property for 
expansion of its used car activities. 





TO TAKE care of expanding service volume, Windolph Motor Co. (Pontiac), 


Portland, Ore., recently revamped its entire service building to 
repairs, metal reconditioning, paint and motor tuneu 

oa 12,000 square feet were added to 

reception, lubrication, motor tuneup and front-end alignment. Customer labor 

sales during the first five months of this year increased 60 percent over the 

same period of last year. 


rovide separate 
epartments. An 
be used entirely for customer 


LEFT TO RIGHT are H. C. Gillespie, southern pogioas manager for Buick, 


W. F. Hufstader 


Buick general sales manager; H. 


C. Miller, eastern sales 


manager; J. B. Nash, Pacific coast regional manager; C. C. Edmonds, standing, 
central regional manager, and O. L. Waller, western sales manager. 


Add to Curtailment Problems 


Sales Staffs of Motor Industry 


Face Unemployment Crisis 


DETROIT.—Curtailment of new 
motor car production as a part of 
the defense program has raised a 
serious unemployment problem in 
the sales and servicing section of 
the automobile industry. A study of 
the situation, released by the 
National Automobile Dealers Assn., 
predicts that many of the trade’s 
1,000,000 employes, particularly 
among the sales forces, will be af- 
fected by cuts in cars and acces- 
sories. The study further shows 
that $1,136,000,000 are being paid 
annually to employes. This amounts 
to 13.8 percent of the total United 
States retail and wholesale pay 
roll. In many states the pay roll 
exceeds all others in retail lines. 
Food pay rolls usually run second 
to those of retail automobile es- 
tablishments. The study is based 
on U. S. census, other official gov- 
ernment reports and figures from 
private business sources. 

“Curtailment of new car produc- 
tion and other restrictions on the 
trade caused by the defense pro- 
gram are certain to adversely af- 
fect some of our employes,” L. C. 
Cargile, president of the associa- 
tion, said. “To what extent we have 
not been able to determine. Doubt- 
less the blow will fall hardest on 
new car sales forces. It is very dif- 
ficult to shift them from their jobs 
to others in our places of business. 
Most salesmen are experienced in 
nothing except selling and when 
new cars are cut off, they can only 
shift to used car sales. 


“The attitude of our association 
members is that they desire to do 
everything possible to cooperate 
with defense needs. They are hope- 
ful, however, that those responsible 
for car and service restrictions will 
inform themselves fully on what 
these steps mean in loss of em- 
ployment and necessary service to 
the public. The motor car cannot 
be dismissed as a luxury. It is 
very much of a necessity and the 
use of it should be rationed with 
the same care as food. 

“No serious pay roll cuts have 
occurred thus far, but we are ad- 
vising dealers everywhere to be 
prepared for sharp and sudden cur- 


tailments in supplies of all kinds. 
Many of them did not think severe 
cuts would come, but we know 
they will. 


“We note with great interest that 
the government will study the 
shock of unemployment due to mo- 
tor industry curtailments. Our hope 
is that this does not stop with the 
manufacturer and employer of 
large mechanical forces. Most of 
these workers can easily turn to 
something else. But the problem 
with the dealer employing perhaps 
half a dozen salesmen is a vastly 
different one. In the aggregate, 
however, these little sales groups 
amount to a vast number and 
must be considered.” 

New and used car dealers em- 
ploy 365,560 of the total 1,000,000 
employes. Filling station employes 
number 467,002 and general auto- 
motive repair shops furnish em- 
ployment to 98,308 persons. 


— 


IMPROVING on standard 
ments, Buick engineers have 
time for mounting engine in 


Full Swing 





Defense Conclave 
Held on West 
Coast by NSPA 


SAN FRANCISCO. — Automotive 
jobbers and manufacturers of 1; 
western states attended a one-day 
defense conference recently at the 
Hotel Alexander Hamilton here, }t 
was one of a series of regional 
meetings sponsored by the Nationa] 
Standard Parts Assn., the objective 
in this case being to bring to those 
in the western section of the 
United States an accurate picture 
of Washington developments af. 
fecting the after-market industry, 


The effect of priority regulations 
on wholesale distribution was one 
of the principal subjects considered 
at the West Coast session. Jack 
Wiggins, NSPA assistant executive 
vice-president in charge of the or. 
ganization’s recently opened Wash- 
ington office, made a hurried trip 


"|from the nation’s capital to bring 


the westerners first-hand informa- 
tion on latest defense and legisla- 
tive activities, including important 
recent Wage-Hour law rulings of 
special interest to jobbers. 

Regional meetings of the San 
Francisco type are a definite part 
of NSPA’s current program, ac- 
cording to Wiggins. He has an- 
nounced that other regional meet- 
ings in the near future will bring 
the Washington story to various 
sections of the country. 

Still expanding its extensive de- 
fense information service the NSPA 
headquarters office in Detroit an- 
nounced early this month a special 
series of bulletins that will cover 
all phases of defense in the very 
complete manner made possible 
through maintenance of a_ head- 
quarters in Washington. 


Anti-Freeze Curb 
Placed in Canada 


MONTREAL. — George Lorimer, 
Dominion chemical controller, said 
last week future deliveries of 
ethylene glycol, all-weather anti- 
freeze, have been restricted. De- 
liveries already made to service 
stations may be sold freely. 


He said there is a “temporary 
shortage of ethylene glycol and we 
are taking steps to cope with it. 
It is essential for the use of heavy 
trucks and army vehicles, because 
alcoholic anti-freezes are not sat- 
isfactory for this type of vehicle.” 

There is no restriction on anti- 
freezes with an alcoholic base, said 
Lorimer. 

It was readily admitted that the 
move was likely a necessary one. 
“Anti-freezes with an _ ethylene 
glycol base don’t evaporate because 
they have a higher boiling point 
than water,” commented one ga- 
rageman. “Unless there is a leak, 
you put it in and the car is fixed 
for the winter. But in the case of 
alcohol, there is always need for 
the closest watch—making for too 
much trouble in heavy trucks and 
army vehicles.” 





practice with an eye to mass production require- 
developed an aviation engine test cell which cuts 
half and provides for the recovery of a quarter 


of a million horsepower hours daily at the big Melrose Park defense plant. 
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ES 
Actual top and bottom prices on 1940, 1939, 1938 and A DVERT j Ss ED invioiie~ Sten: Chicane ~theaibitenesianas i, dalle 


1937 used cars as advertised in local newspapers. 


DAN prices only used in this ; U a s F . Globe-Democrat; Atlanta — Journal; Houston — Chron- 
SE. comparison. News se Car Selling FICEeS | icle; Oklahoma City—Oklahoma, Times; Denver—Post; 


papers used: Boston—Globe; New York—Times, Journal f 
American; Philadelphia — Bulletin; Cincinnati — Post; For Week Ending Aug. $1 Los Angeles—Examiner; Seattle—Times. 


(Copyright 1941—Automotive News) 
















MAKE Boston New York Phila. Pitts. Cin’nati Detroit Chicago St. Louis Atlanta Houston Okla. City Denver Los. Ang. Seattle Natl. Avg. 
Buick Series 40 "404 775-750 | 775- 629| 775- 735 | 745- 645| 765 
——————— i 
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National Average, All Makes, Aug. 31—$508-$487 
National Average, All Makes, Aug. 24—$526-$457 


U. Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
This z "ae aed cians anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national 
index. Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Cleveland, Indianapolis, New Orleans, Dallas, Kansas City, Minneapolis and San Francisco appeared on this page last week and will be published again next week. 
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At Studebaker Dealer Conclave .. . 


By William Ullman 
Washington Correspondent 


s ASHINGTON. — 
“mm ' There was a 
machine - gun 
, tempo in de- 
« velopments 
*s here last week 
| affecting Amer- 
: ica’s all-out de- 
fense produc- 
tion and par- 
ticularly the part the auto- 
motive industry is playing in it, 
climaxed by the decision of OPM 
to give Leon Henderson full 
authority over production of 
automobiles and other consumer 
durable goods. 


Before the recent defense 
setup reorganization, the price 
administrator had _ theoretical 
jurisdiction over this field, 
through the allocation func- 
tions of his OPACS. He had, 
however, no power to enforce 
demands for production cuts 
and even within OPM his 
authority was often challenged. 
With the creation of the SPAB, 
with Donald Nelson as its pre- 
siding genius, there was some 
indication automobile produc- 
tion might be put under the 
OPM production division. 


It now develops that Hender- 
son’s agency will control produc- 
tion allocations for automobile, 
electric refrigerators, washing 
machines and many other civil- 
ian needs, with power, it is 
understood, to order new reduc- 
tions in output. There is no hint 
as yet what further cuts in auto- 
mobile production Henderson has 
in mind but with revelation that 
curtailment plans already made 
require, for example, an average 
cut by General Motors of 54.4 
percent for the 1942-model year, 
there is not a little apprehension 
in the air. Henderson has been 
a vocal advocate of slashing 
civilian goods production. 

* * * 


Gives Price 

Control Warning 
RANKING with the enlarge- 

ment of Henderson’s powers in 

interest was the straight-from- 

the-shoulder talk to automobile 

dealers in this area by Cyrus 







McCormick, chief of the automo- | 


bile and truck price section of 
the Office of Price Administra- 
tion, about what they must do to 
help ward off inflation. It was 
noted that he credited the in- 
dustry with seeming to resist the 
temptation to raise prices be- 
yond the necessities of increased 
materials and labor costs, but he 
warned that if the need for price 
ceilings arises, to prevent in- 
flationary trends, OPA will not 
hesitate to order them. 


It was noted that McCormick 
stressed legislation now pend- 
ing in Congress as designed to 
permit OPA to “wage mighty 
war against inflation” but that 
it hoped to rely upon coopera- 
tion between itself and manu- 
facturers and dealers to avoid 
the necessity of using clubs 
with which it expects to be 
armed. 

There was satisfaction in Mc- 
Cormick’s forthright denuncia- 
tion of gyp dealers. “Of course,” 
he said, “what I have to say 
about automobile dealers being 
willing to exercise restraint 
doubtless does not touch the 
heart of the heartless gyp dealer. 


He is as bad as the profiteer. He | 


will always be with us, just as 
the gyp has his regrettable part 
to play in many lines of business. 
At the present moment, however, 
I see no reason to penalize the 
honest majority to prevent the 
gyp from gypping. OPA will pro- 
vide special punitive methods for 
dealing with the gyp.” 


4 = 


All Priorities 


Now Mandatory 


THE NEW SPAB got into its 
stride during the week by an- 
nouncing a new and monumental 
listing of the nation’s total ma- 
terial requirements, military and 
civilian, broken down into fin- 
ished armament items, raw ma- 
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Henderson’s Appointment Creates Apprehension; 
Price Warning Is Given 


terials, labor and machinery 


necessary for their production. 

Donald Nelson is in_ full 
charge of this gigantic survey 
and this assignment, coupled 
with his other posts as head of 
OPM’s priorities section, hold- 
ing life and death authority 
over industry, is interpreted by 
some to make him the undis- 
puted civilian head of the de- 
fense effort. 

In addition to starting the 
great inventory, SPAB in its 
brief career has jerked down 
much of the industrial boom by 
its policy announcement that 
plant expansion for civilian sup- 
ply cannot be undertaken if it 
requires large amounts of ma- 
terials needed for defense. It has 
also announced the end of the 
voluntary system of priority rat- 
ings applying to civilian orders 
and decreed all priority ratings 
will be mandatory. 

+ * * 


New Setup 


Breeds Hope 

SOME RELIEF to industry at 
large in the matter of mainte- 
nance and repair work in es- 
sential plants is hoped for as the 
result of the blanket order cover- 
ing 20 industries by OFM. The 
plan is unique because of its 
simplicity, the qualified industrial 
plant merely noting on an order 
for repair materials that it has 
the “A-10” priority rating, which 
is under the defense category. 

Business and industry is also 

interested in the promise last 
week by Nelson that all appli- 
cations and inquiries concern- 
ing priorities in general will 
be handled within 48 hours. 
This followed complaints that 
it has taken two and three 
weeks to get action, and it is 
hoped Nelson is not over-opti- 
mistic in his calculation of the 
time in which priorities can be 
handled, 

Following the appointment of 
Financier Floyd B. Odlum to 
OPM to take charge of the her- 
culean job of finding ways of 
spreading defense production 
among small plants, the program 


| to be followed is awaited with 


growing interest. It is recognized 
that there are many serious dif- 
ficulties to be overcome, chiefly 
because much defense production 
must conform to very precise 
standards. If Odlum can find and 
bring into play facilities hitherto 
unknown or unused that are 
capable of turning out parts for 
assembly elsewhere, etc., he will 
have performed a strikingly im- 
portant service to the defense 
program, it is agreed. 
* cd a 


Jobless Problem 


Under Scrutiny 

IN THE meantime, from the 
small business sector, complaints 
of plant strangulation as the re- 
sult of priorities withheld are 
swelling in volume, and Wash- 
ington is deluged with descrip- 
tions of specific instances of 
plants closed and workers sud- 
denly thrown out of jobs. Con- 
gress is beginning to take notice 
and Rep. John H. Tolan, of Cali- 
fornia, whose House committee 
has been studying defense mi- 
gration and emergencies created 
by concentration of workers in 
defense areas, says its activities 
will be expanded to study the 
new problem. Tolan says the 
committee will go to Detroit this 
month to look over the situation 
in the automobile industry. 

Preliminary investigations by 
the Tolan committee indicate 
that approximately 1,700,000 
factory workers throughout the 
country may be laid off be- 
cause of material shortages. To 
this must be added some 300,- 
000 salary workers in the same 
plants and perhaps 2,000,000 
workers in the _ service in- 
dustries who depend on _ the 
earnings of the first group for 
their livelihood. Estimates of 
the number of workers in each 
industry who may be thrown 
out of work by priorities or 
shortages may run as high as 
40 percent in the machinery 
and transportation industries. 
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DISTRIBUTORS, dealers and their salesmen 
review Studebaker’s new models for 


House to 


St. Louis distri 








Chicago’s Palmer 


jammed 
942. The Studebaker men 
heard President Paul G. Hoffman, K. B. Elliott, vice-president in charge of 
sales, C. S. Fletcher, sales manager, and M. S. Brooks of the home office 
executive staff, outline plans for the new model year. In the_ photograph, 
left to right, are, H. R. 
regional semabes for the Chicago area; 
utor. 


Levy, Chicago distributor; Hoffman; John Merrin, 


R. Lindburg, 


Elliott and Arthur 
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“BIGGEST dealer meeting in the history of the South Bend branch,” says 


Ss. B. 
was the introductory meeting of 1942 
in the usual order, Cochrane; H. S. 


Vance, chairman of the 


Cochrane, Studebaker’s South Bend branch regional manager. Occasion 


models. Those in the poctesrer: ae, 
oard o ude- 


baker; K. B. Elliott, vice-president in charge of sales; R. E. Cole, engineering 
vice-president, and C. S. Fletcher, sales manager. 


Synthetic Rubber Advances 


Revealed at 


Special to Automotive News 
ATLANTIC CITY.—A new type 
of neoprene synthetic rubber of 
potential value to the automobile 
and aircraft industries was one of 
a number of developments of auto- 
motive interest revealed during the 
five-day annual meeting of the 
American Chemical Society, which 
concluded here last Friday. 


Described by D. F. Fraser and 
F. L. Yerzley of the Rubber Chemi- 
cals division of the du Pont com- 
pany, this new product combines 
the desirable qualities of natural 
rubber and the oil-resistant quali- 
ties of most synthetic rubbers. Up 
to the present, all known types of 
synthetic rubber have become hard 
and brittle when exposed to sub- 
zero temperatures, but this new 
type of neoprene is as “freeze re- 
sistant” as rubber and at the same 
time oil resistant, it was stated. 

Principal use for this material is 
expected in automobile and air- 
plane engines where low’ tem- 
peratures may be encountered. 
Since new types of planes are de- 
signed to operate at extremely 
high altitudes where temperatures 
may be as low as 70 degrees be- 
low zero, and since many automo- 
biles are subject to temperatures 
of 40 degrees below zero, during 
winter weather, Neoprene Type 
FR, as the new product is called, 
should be invaluable in reducing 
maintenance costs. 

“In addition,” it was further 
stated, “the vulcanizates of the 
new product are more resilient, 
take lower compression set, and 
have greater resistance to swelling 
by water than those of other 
neoprenes. In fact in these proper- 
ties it is claimed to equal or even 
exceed rubber itself. Like rubber, 
it requires sulphur to obtain an 
adequate state of cure in normal 
vulcanizing operations. Like other 
types of neoprene, Type FR has 
excellent flame and sunlight re- 
sistance. It is supplied in the form 
of preplasticized, milled sheets and 
has a lower specific gravity than 
any other neoprene.” 

S. M. Cadwell, N. E. Handel and 
G. L. Benson of the U. S. Rubber 
Co. presented a paper reviewing 
recent discovery of a method of 
eliminating static interference in 
automobile radios by merely in- 
serting a small amount of a spe- 
cial electrically conducting powder 
in each inner tube. Noting that 
rubber tired airplanes and _in- 
dustrial trucks also create hazards 
due to the electric charges they 
accumulate, the paper reported 
that special electrically conducting 
tires are now being made to pro- 


ACS Conclave 


tect them from the danger of ex- 
plosions caused by electric sparks. 


A threatened shortage of chlor- 
ine, which is used in the manu- 
facture of plastics and synthetic 
rubber as well as in many other 
vital industrial applications, can be 
averted through a new process for 
manufacturing chlorine and salt 
cake from salt and sulphur, the 
meeting was told by Prof. Arthur 
W. Hixon and Dr. Alvan H. Ten- 
ney of the chemical engineering 
department of Columbia Univer- 
sity. The new process, they em- 
phasized, was economical and does 
not require electric power or any 
other fuel. 


In an address on “Industrial 
Spectrochemical Analysis,” Dr. H. 
V. Churchill, chief chemist of the 
Aluminum Co. of America, de- 
clared that “the analytical chem- 
ist has found the pot of gold at 
the end of the rainbow in that he 
has learned to use the spectral 
phenomena that produces the rain- 
bow to reveal the composition of 
steel destined to become armor 
plate, aluminum that is to be air- 
plane wings, or magnesium that 
will make an incendiary bomb.” 

“This new technique of analyti- 
cal chemistry,” Dr. Churchill said, 
“serves the national defense pro- 
gram in many respects. It speeds 
up production by speeding up con- 
trol. By such speedy control it al- 
lows producers to work to closer 
specifications, thus giving greater 
uniformity of product. But not only 
is it a valuable technique; it is 
also a valuable inspection proce- 
dure on finisher or step products. 

In a paper on the “Effect of 
Temperature on the Mechanical 
Properties of Polystyrene,” one of 
the newer and more useful thermo- 
plastics, T. S. Carswell, H. K. Na- 
son and R. F. Hayes of the Plas- 
tics division of Monsanto Chemical 
Co. noted that similar data and 
experience for other plastic mate- 
rials is being accumulated in an 
orderly fashion at an increasing 
rate. 

“The present national rearma- 
ment program,” they pointed out, 
“has focused new attention on 
plastics, both as raw materials for 
fighting machinery and as partial 
replacements for the sorely-needed 
strategic metals of which alumi- 
num is a prime example.” 

Numerous technical papers pre- 
sented at sessions of the society’s 
division of petroleum chemistry 
left little doubt that the rapid ad- 
vances in the sciences of metal- 
lurgy and automotive engineering 
are being paced by petroleum 
chemists. 


Nation’s Chemists 
Present Priestley 


Award to Midgley 


ATLANTIC CITY.—Dr. Thomas 
Midgley jr., vice-president of Ethy| 
Gasoline Corp., and discoverer of 
tetra-ethyl lead as an anti-knock 
agent in gasoline, was presented 
the Priestley Medal of the Ameri. 
can Chemical Society at its 102nqg 
meeting here Sept. 7-12. Given once 
every three years, the Priestley 
Medal is the highest honor be. 
stowed by the society for outstand- 
ing achievement in chemical 
science. 

In accepting the award, Dr, 
Midgley, who has been serving as 
chairman of the society’s board of 
directors, gave a demonstration of 
spectacular industrial developments 
arising from research with which 
he has been associated during the 
past 20 years. 

By means of an actual gasoline 
engine, chemical apparatus, motion 
pictures and slides, Dr. Midgley 
demonstrated the effect of anti- 
knock material in a running en- 
gine; the non-toxic, non-inflam- 
mable properties of certain organic 
fluorides largely responsible for a 
great portion of the air-condition- 
ing industry; the experiments 
through which he and his associ- 
ates discovered that rubber con- 
taining oxygen could be vulcanized 
by the addition of Grignard re- 
agents; and the process of com- 
mercially extracting bromine from 
sea water. 

Dr. Midgley’s discovery in 1922 
of tetra-ethyl lead as an anti- 
knock agent was made after he 
and his colleagues in the General 
Motors Research Laboratories had 
tried more than 33,000 different 
chemical compounds without suc- 
cess. 

In September, 1940, Dr. Midgley 
was stricken with infantile paraly- 
sis. Despite his disability, however, 
he actively participated in the con- 
vention proceedings here. 


750 Fleet Owners 
Are Attracted to 


Seminar of GM 


DETROIT.—Over 750 fleet oper- 
ators, Army and federal depart- 
ment officials who operate large 
numbers of trucks, attended the 
Technical Maintenance Seminar 
held at the General Motors Prov- 
ing Grounds last Thursday. Among 
the Army men in attendance was 
a group of approximately 150 of- 
ficers who are now in training on 
motor vehicle maintenance. 

The Seminar, held under the 
auspices of Felix Doran jr. and 
his General Motors Fleet Sales di- 
vision, was the first technical meet- 
ing of this type ever held at the 
proving grounds for the mainten- 
ance executives of the major users 
of motor vehicle equipment. Public 
utility, oil company, meat packers 
and telephone company executives 
were particularly well represented 
in the audience viewed vocation- 
wise. s 

At the dinner which was given 
the visiting fleet operators in the 
evening, A. P. Sloan jr., chairman 
of General Motors, and Richard H. 
Grant, sales vicepresident, spoke 
on the problems of the day as they 
affect transportation. One of the 
highlights of the evening was pre- 
sentation of the “American Way 
written by Doran and set to music. 

Among the prominent Army men, 
who brought many of their execu- 
tive staff with them to the Seminar 
was Major N. D. Atkins in charge 
of motor transport at the Aber- 
deen (Md.) Proving Grounds where 
most of the military motor vehicles 
are put through their paces before 
gaining acceptance by the Army. 


WANT ADS 


Ten cents word inser- 
tion. Twenty-five conte per word 
for three insertions. 





WANT AD DEPARTMENT 
AvuTomotivs News, Detroit 









COLLECTION METHOD 
AUTOMOTIVE COLLECTION SYS- 
—Complete—(4) Notices, (3) 
Final Forms. ples, literature 
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less task, but “Lec” persevered, the 
result being the first reunion of 
those old timers at the Sportsman 
Club, off Chicago’s weather bow, 
up around Waukegan way, on 
Sept. 5. More’n 100 dignified old 





Chrysler Men on Cruise. . . 
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chromium plated parts like these 
not only give durability but also 





will produce a total of more than 
$400,000,000 of defense material in 


Rambler racing team; Arthur Gar- 
diner, Jimmy Bowler, now a Chi- 
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iad 000,000 on order to be produced | still stands; John T. Fisher, Chi-| MRS. DAVID A. WALLACE admiring the diamond ring given her husband, 
ent Sealers lell me after Jan. 1, 1942. Present orders | C8g0 Packard salesman; E. C.| President of Chrysler division, by the distributors. 
uc- * * * |\call for producing approximately| Bode, Harry Cooper, R. P. Rice 
$670,000,000 of this total in 1942.| and Joe McDuffee of Electric Auto- 
ley (Continued from Page 3) All of which goes to prove that ee ae ee his a Eddie, 
ly- : General Motors is standing back| was the champion tandem team in 
-, one Gk Ge sce a of its new slogan: “Defense comes|the early days of the circuit. 


yn- 


T= 
rt- 


nounce their price. That was the 


custom perhaps 30 years ago when | 


cars were announced at the New 
York show and sometimes there 
were aS many as_ seven price 
changes during the single show 
week, caused by manufacturers 
attempting to jockey one against 
the other. Since then the industry 
has grown up. There is now more 
stability and that stability should 
be evidenced during these unusual 





| first with General Motors — Land- 
| Sea-Air.” 

* + 
FORD, TOO, is bending every 
|effort to give the utmost aid to 
Uncle Sam. Our press party was 
taken behind the scenes at Dear- 
born and its suburbs. We inspected 
the new airplane engine building 
in the Rouge plant, where we saw 
Pratt & Whitney engines coming 
off the assembly lines. Soon there 
will be a steady stream of these 


* 


Charles W. Miller, winner of one 
of the first six-day bicycle races in 
New York when each rider had to 
go it alone and without relief, also 
was there. 
ok * 

CONTRASTS were seen in the 
high-wheeled “ordinary” on which 
Pete Berlo of Boston used to win 
championships 50 years ago and the 
World bicycle made by Arnold, 
Schwinn & Co. of Chicago, ap- 
parently the leading manuafcturer, 
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Workers of America at St. Catharines 
has threatened to call a strike at Mc- 
Kinnon Industries, engaged on war 
production, unless union demands for 
— pay for UAWA workers are 
met. 


and nostalgia caused him to start 
organizing the Bicycle Racing Stars 
of the Nineteenth Century. At the 
beginning it seemed to be a hope- 





NEW SETUP on the New York Times. Fred Graham (left), aviation editor, 


adds the role of automobile editor, v 
left) who joins the Times’ automotiv 


Etter (third from left), head of the Times’ 


acated by Rex Cleveland (second from 
e advertising staff in New York. Ben 
Detroit office, will have as his new 


assistant Charles Robbins (right), formerly midwest advertising manager for 


Wall Street Journal. Robbins succeeds Bill Mason, 


who’s become public re- 


lations director for General Tire & Rubber Co, 


Charley Murphy, Berlo, and Henry 
Ford. Permanent organization was 
completed and there will be an- 
nual meetings. The sentimentalists 
completed the job by subscribing to 
a $500 trophy to be contested for 
in annual three-man team races in 
which only amateurs can ride. 


Obituaries— 


George Hughson 


DETROIT.—George Hughson, son of 
William L. Hughson, Ford dealer in 
San Francisco, died at Barbados while 
enroute to the Argentine with his 
daughter, Jane and his father, Billy 
Hughson. Mr. Hughson was stricken 
with appendices on board 
was taken off at Barbados where 
died a short time later. 

Se ae he 


Harry H. Knepper 


DETROIT.—Harry H. Knepper, 68, 
representative since 1921 of the uphol- 
stery house of Laidlaw Co., Inc., died 
at Harper hospital here Sept. 9. Mr. 
Knepper had been identified with the 
automobile industry almost from its 
inception. He helped design the air- 
|cooled Frayer-Miller and drove one in 
}an early Vanderbilt Cup race. In his 
younger days he was active in bicy- 
‘ling, having been a member of the 
Chicago Cycling Club. 


ship and 
he 








president, and W. A. Blees, Nash 
general sales manager, were high- 
lighted by the following points: 
The steady engineering progress 
- of the industry will not be im- 
peded by its defense efforts, and 
war production will actually ac- 
celerate automotive advances, as 
it will lead to the use of new 
and superior materials, and to new 
and better ways of doing old jobs. 
Already well under way, the ser- 
vice programs of the manufac- 
turers will greatly assist the deal- 
ers to render better service to 
owners and at the same time offset 
some of the loss of income due to 
curtailment of new car produc- 
tion. In connection with this, it 
was pointed out that the dealers 
who sell the cars are best quali- 
fied and equipped to service them, 
and that dealers now have their 
best opportunity in years to recover 
large volumes of service business 
that has been diverted to other 
channels. 
As if in answer to apprehensive 
thinking in regard to the possi- 


ble limits of production curtail- 






achieved without sacrifice of com- 
fort and performance. The combi- 
nation of these three factors in 
the new “600” was held to be 
“the development of the hour” and 
the clue to the trend of automo- 
tive advance during the _ period 
immediately ahead. 

Automobile dealers are in a fine 

position to reap a harvest of 
goodwill as members of America’s 
No. 1 defense industry. Service 
customers should be made to real- 
ize that maintenance of their cars 
is a patriotic duty of dealer and 
owner alike, and buyers who have 
to wait for delivery should be 
impressed with the fact that, with 
scarcely a discernible hitch, the 
automobile industry assumed the 
gargantuan task of keystoning the 
nation’s defense efforts. 

The dealers attending the con- 
vention got their first glimpse of 
the 1942 Nash cars, in which there 
appeared a _ score of notable 
changes. 
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Because there are no 
priorities on creative thinking— 









Bendix B-K Vacuum Power 
Braking. World's favorite... | 
constantly improved. - 





Stromberg Carburetors, fore- 
most in consistent, endur- 
ing, good performance. 


for your cars, trucks, 


buses and tractors of the future! 


% Far from having a detrimental 
effect, from an engineering point of 
view, your advantage is greatly served 
by the current vast and orderly expan- 
sion of Bendix production in the in- 
terests of American Defense. 
Already, there are better, more effi- 
cient carburetors, brakes, power 
braking, universal joints and remote 
control equipment ready for your use, 
bearing the name of Bendix, which 
all who drive both know and respect. 


vibration. 





New and highly competent engi- 
neering personnel, new buildings, 
new tools, new machines in row upon 
row, all contribute at once and con- 
tinuingly to the betterment of the Ben- 
dix units you trust and use. 

By this means, now and tomorrow, 
the problems certain to confront the 
American automotive industry in the 
years that lie ahead, will be met— 
and mastered. There are no prior- 
ities on creative thinking. 





Bendix-Weiss Constant-Ve- Bendix Finger-Tip Gear Bendix Brakes — hydraulic 
locity Universal Joints, an Shifting, pioneer and pace- and mechanical—embody 
engineering triumph against maker of modern gear con- every vital braking advan- 


trol. tage, including experience. 
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“BEN DIX 


BENDIX PRODUCTS DIVISION 


of Bendix Aviation Corporation * South Bend, Indiana 








